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William H. Hart 





By Roy F. SOULE 


Dean of Hardware Manufacturers Retires from 
Active Business and Resigns Chairmanship of the 
Stanley Works Board of Directors—Milestones in 
the Life of the Grand Old Man of New Britain 


HEN a man, by driving energy, by laudable 

ambition, by foresight, force and selling 

ability, coupled with exceptional inventive 
genius, takes a small factory employing 25 men and 
a working capital of $30,000 and brings it to one 
of the largest hardware manufacturing plants in 
the world, with between 3000 and 4000 employees, 
that man is more than interesting. In his life 
there are bound to be lessons worth learning and 
incidents of intense interest. Such a man is William 
H. Hart, who recently resigned as chairman of the 
board of directors of the Stanley Works. 

Seven years ago, shortly after I had become editor 
of HARDWARE AGE, I visited Mr. Hart in his New 
Britain office and spent the entire day with him. 
At that time he personally conducted me over the 
great factory which is a monument to his achieve- 
ments. A few days ago he returned my call. When 
the ’phone bell rang, and I heard the voice of this 
great old man on the wire, I promptly volunteered 
to come to his New York office to see him; but with 
that courtesy so characteristic of him Mr. Hart 
reminded me that it was his turn, and he wanted 
to sit in my office and give me the story he had 
promised through the mails. 

An hour later he came through the door, and for 
the entire afternoon we sat and talked of the making 
of an industry. We didn’t sit down right away. 
That isn’t Mr. Hart’s way of meeting men. He is 
what I would term a direct-contact man. He puts 
his hand on your shoulder while he talks to you, 
and quickly establishes a magnetic contact which 


makes a young man feel that here is a master man 
who hasn’t forgotten and never will forget how he 
felt in the days when his bank roll was thin and 
his business adversaries many and mighty. You 
feel the love of the man, the human part which is 
so much of him. You feel his interest in you and 
in your work. You couldn’t feel strange, for Wil- 
liam H. Hart, with his hand on your shoulder, 
steps right into your heart and makes you aspire 
to his standards. 

His sixty-three years of exceptional business ac- 
tivity has bent his frame, whitened his hair, and 
slowed his step, but it has only strengthened his 
kindness, broadened his understanding and quick- 
ened his sympathies for mankind. His memory of 
dates, names, places and events is truly marvelous. 
He recalled practically every incident of my visit to 
tee Time for Reminiscence 
A® we sat down, he said with a smile: ‘Mr. Soule, 

I have resigned my position,” and, catching his 
spirit, I said, “How does it feel to be out of a job?” 
He laughed and said, “Well, it feels like I can now 
indulge in reminiscences.” 

Just then an office boy came in to announce a 
business man with whom I had an appointment, but 
I begged off, and left orders that I was out for the 
day. I even barred ’phone calls, for half a day 
with the pioneer of New Britain industries was no 
everyday opportunity. 

“While you are in the mood, Mr. Hart,” I said, 
as I hung up the receiver, “I’m just going to ask you 


Original Stanley Works plant in New Britain, which William H. Hart entered as a stripling. Outgrown a half 
century it remained intact until a few months ago 
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A recent portrait of William H. Hart. Below is reproduced a sketch of New Britain drawn two years after 
Mr. Hart was born there. Scattering are shown a few views of this hustling Connecticut city to-day. In the 
transition from rural village to sturdy industrial center Mr. Hart played no small part 


a million questions for the hardware men who would 
ask them if they were here with us to-day.” 

“All right,” was his ready reply. 

“Where were you born, Mr. Hart?” 

“New Britain, Conn., July 25, 1834.” 

“Where did you go to school?” 

“TI attended the high school at New Britain.” 

“What was your first job?” He smiled at this, 
and his eyes brightened. 

“That first job,” he said, “was back in 1850. I 
got it while I was still in school and held it down 
all the time I attended high school. It kept me 
out of mischief and gave me a solid foundation for 


a business life. It was a transportation job. I was 
a clerk for the Hartford, Providence & Fishkill Rail- 
way. You’d be surprised to see the footing of broth- 
erhood that exists between me and trainmen to-day 
when I make that announcement. You know I sold 
the first tickets for the first passenger train that 
rolled into New Britain. It was on January 1, 1850, 
and as I think of it it seems but yesterday, although 
the smokestacks of those old wood burners flared 
sharply to their huge tops, and the passenger coaches 
were fashioned after the highway coaches of the 
day. Checking way bills doesn’t sound like much 
of a job, but it gave me a knowledge of transporta- 
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Mr. 
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and Mrs. William H. Hart, their children and some of their grandchildren and great grandchildren, 


photographed in front of the Hart home in New Britain at a recent Thanksgiving reunion. 


tion which at many points in my career as a manu- 
facturer actually saved the day. I often think I 
might have failed without it.” 


Stanley Works folder printed in 1875. Mr. Hart per- 
fected the design and process of manufacture of the 
bolts and hinges shown 
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“When did you start the Stanley Works?” I 
asked. 

“J didn’t start it. F. T. Stanley organized the 
Stanley Works in 1852, and in 1854 prevailed upon 
my father to let me come into the business. I was 
less than 20 years of age, but I had a knowledge of 
transportation which so fitted the needs of the 
new company that I was elected secretary and treas- 
urer two months later. I remember the day. It 
was May 16, 1854.” 

Again that marvelous memory. All the dates and 
statistics used in this story were given without 
notes, and they check up accurately. I have gone 
further on Mr. Hart’s official career with the Stanley 
Works. Beginning that May morning, he remained 
secretary and treasurer for 25 years, he was treas- 
urer for 50 years, president and treasurer for 30 
years, and chairman of the board for three years. 
He will be remembered as the man who made the 
Stanley Works as long as that great manufacturing 
institution continues. 


Starting to Grow 


HEN he became treasurer that May morning 

its capital was $30,000, and its entire working 
force consisted of 25 employees. To-day it is one 
of the strongest manufacturing organizations in the 
world, with between 3000 and 4000 people on the 
payroll. Its product has come from a few simple 
articles, sold locally, to thousands of useful products 
sold in every quarter of the globe, and here the 
man responsible for that great achievement sat in 
my office modestly reminiscing. 

“The growth of the Stanley Works,” he continued, 
“was slow for some years, but in ’61 Civil War de- 
mands proved a powerful impetus to business, and 
the growth was rapid. Our war taxes were not very 
heavy, either. I think there is an old wartime li- 
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cense to manufacture hanging in my office now. 
I think it cost ten dollars. Things were different in 
those days. It didn’t cost so much to make war.” 

I made a note, which I did not show to my friend. 
It read as follows: “Send a man to New Britain 
and get pictures to illustrate this story. Get that 
license to manufacture.” 

Since Mr. Hart went south we have borrowed from 
his office this “license” and the other material we 
here reproduce. I am sure he will pardon our zeal, 
for we have waited a long time for this story. 

“Our business,” said Mr. Hart, “really began to 
expand vigorously in 1857, when we bought out 
the door-bolt business of Frank T. Ctanley, and it 
began to hum when we started the manufacture of 
wrought-iron door butts in 1868.” 

“What part of the manufacturing costs demanded 


most of your attention in those early days, Mr. 
Hart?” I asked. 
Reducing Labor Costs 
E didn’t hesitate a second. “Labor costs,” was 


his reply. “As early as 1854 I began a careful 
study of labcr costs, and I have never completed it. 
In the first four years with the Stanley Works I 
succeeded in reducing labor cost in the manufacture 
of hinges from a $10 base to a $4 base, and there 
is one thing I would like to mention in connection 
with such work. Perfect harmony can be main- 
tained, only when the shortening of operation carries 
with it mutual advantages to the workmen and 
the producers.” 
“You were the first man to make cold-rolled steel, 
were you not?” I asked. 
“Yes, I was; but before that, in 1870, I discovered 
that we could roll cold strip iron from Swedish iron, 


A “License to Manufacture” 
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which was then used in the manufacture of the best 
grade of strap and tee hinges. In 1870, right after 
the great Boston fire, I made a trip down there 
and bought a copper mill which had been through 
the fire, and I bought it with the sole purpose of 
using it to cold-roll our iron. It was 1873 before 
the directors of the company authorized the capital 
with which to construct a building in which to oper- 
ate it.” 

Mr. Hart leaned forward in his chair, held his 
arms out before him, and, looking at his hands, said: 
“With my own hands I operated that machinery 
and cold-rolled the Swedish iron which started 
that day to revolutionize our business. We kept 
the secret for several years before competitors even 
dreamed of it, and in that period the Stanley Works 
became firmly intrenched financially. I had an idea 
that we could also cold-roll steel, and between 1880 
and 1890 I conducted exhaustive experiments to ac- 
complish this end, and I finally found a steel suffi- 
ciently ductile for rolling into strips. This process 
we also kept a secret. In fact, the process was ours 
exclusively for six years before things got out, 
and during that period we were a thorn in the flesh 
of competitors. They couldn’t understand our costs, 
nor did they approach the brightness of our goods. 
The manufacture of cold-rolled steel overcame some 
of the most difficult problems in the butt and hinge 
business. You see, hot-rolled steel was uneven, 
and cold-rolled steel proved to be even. In curling 
butts or hinges this reflected itself most profitably. 
With uneven strips the pins had to be shaped and 
fitted to each hinge, but with steel of uniform 
thickness a common pin did the trick. With the 
sorting and fitting of pins eliminated great speed 
was obtained, and manufacturing costs enormously 
reduced.” 
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Gave It to the World 


\VERE you not the man who patented the double 
box now so commonly used in the merchan- 
dising world?” I asked. 

“No,” he said, with a sidewise shake of his head 
and another smile. “I didn’t patent the idea; it has 
never been patented; but I made the first double box. 
I made it, in the first place, because we needed it 
in our business, but I did not patent it, and have 
never collected a penny in royalties from it. It 
was too useful a thing to the merchants of the world 
to be retarded by patents. Up to that time hard- 
ware was universally packed in heavy wrapping 
paper. This meant factory delay, necessitated full- 
package shipments, and in retail stores reflected 
itself in the mussy, untidy appearance necessitated 
by constant wrapping and unwrapping of pack- 
ages as their contents diminished through daily 
sales.” 

Mr. Hart built the first double box in 1869, and 
by that act gave the manufacturer and merchandis- 
ing world a gift that would brand him great if no 
other accomplishment of his busy life was recorded. 

Many merchants and manufacturers had recog- 
nized the disadvantage of the old system of packing, 
but it remained for William H. Hart to solve it. He 
created the double pasteboard box which has be- 
come universal. Think of lock sets in paper wrap- 
pers, and thank him. Think of tacks in paper bun- 
dles, and thank him. Think of butts in brown manila 
wrappers, and appreciate his effort. Imagine cup- 
board catches, cartridges, padlocks and cutlery in 
paper packages, and you will appreciate what we 
owe this great New England manufacturer who 
solved the problem. His royalty has been ample 
in the satisfaction he has derived from the improved 
appearance of hardware stores. 

Mr. Hart devised the method of numbering and 
labeling the grades of goods in the Stanley Works 
factory, and it has not vuly stood the test of time 
there but has been adopted generally by hardware 
manufacturers. 

Within two years of the time Hart’s double box 
made its appearance the Stanley Works were doing 
half the butt business of America. 


The First—The First 


HROUGH the endeavors of this grand old man 

the Stanley Works made the first hinge hasp, 
the first crate hinge, the first corrugated hinge, the 
first hinge with a reinforced joint, the first New 
York City blind hinge of solid metal, the first barrel 
bolt, where the barrel was made of one piece, the 
first neck bolt, the first wrought-iron center bolt, the 
first wrought butts, the first wrought butts with 
loose pins (they were reversible, and sounded the 
death knell of right and left butts and greatly re- 
duced the stocks necessarily carried by jobbers and 
retailers), the first wrought butts of cold-rolled 
iron, the first wrought butts of cold-rolled steel, the 
first corrugated butts. His factory was the first to 
drive butt and hinge pins by machinery, and the 
first to rivet pins by machinery. Mr. Hart has 
been granted 29 patents for improved machinery, 
and every one of them has been turned over to his 
company without charge. 

Early in 1871 Mr. Hart began buying property 
within half a mile of the center of New Britain, 
and that year his company started building a new 
factory at this point. Since that time he has pur- 
chased 25 different tracts of land adjoining this 
original site, and the admirable foresight used in 
these purchases is amply vouched for in the excep- 
tionally fine factory location of the Stanley Works 
to-day. His company was the first to install a 
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sprinkler system in New Britain, the first to put 
in electric lights for factory purposes, the first to 
install cross-compound engines with condensers, and 
the first to install overhead cranes and magnets for 
the unloading of steel, scrap, and other metals. 
With this equipment the Stanley Works has un- 
loaded as high as a thousand tons of billets at a 
cost of $24. This work would have cost fully ten 
times as much before the installation of this equip- 
ment. The Stanley Works were the first concern 
in New Britain to put in a steam heating plant for 
dumping coal from cars in cold weather. 


Mr. Hart’s Family 


Waar H. HART was married Sept. 19, 1855, 
to Martha Peck, the daughter of L. Nathan 
Peck, founder of Sargent & Co., which in the early 
days was known as Peck & Walter. They were 
blessed with seven children, the oldest of whom 
died on Mr. Hart’s forty-first birthday. Five of 
their boys and one daughter are now living, and each 
of the boys has served an apprenticeship at the 
Stanley Works. George P. Hart is now chairman 
of the board of directors of the Stanley Works; 
Howard S. Hart, president of the Hart & Cooley 
Company, president of the Hart & Hutchinson Com- 
pany, and president of the Fafnir Ball Bearing Com- 
pany, all New Britain concerns. Edward H. Hart 
is manager of the export department of the Stanley 
Works, with an office in New York City; Maxwell 
S. Hart is vice-president and general manager of 
the Hart & Hutchinson Company, and Walter H. 
Hart is manager of the hardware manufacturing 
department of the Stanley Works. Mr. Hart’s son- 
in-law, E. A. Moore, is president of the Stanley 
Works. 

I asked Mr. Hart, as he sat at my desk, “what 
advice would you offer a young man just starting 
into the business world?” Note his reply carefully. 

“Commence early in life to establish a business 
you can own and control all your life, and don’t 
increase that business beyond your own control.” 

During Mr. Hart’s life he visited practically every 
wholesale hardware house in the United States, Can- 
ada and Mexico. He had a hobby of visiting retail 
hardware stores also, and, with a horse and buggy, 
in the old days drove from town to town and vis- 
ited practically every hardware store in New Eng- 
land. 

‘Mr. Hart is now an old man, but his memory for 
dates, places, men and occurrences is truly marvel- 
ous. He gives you the impression of a man who 
loves the whole world, and his affection is returned 
in full measure by the hardware men of America. 

Mr. Hart is now at the Hotel Ormond, Ormond 
Beach, Fla. The hardware trade of this country 
owes him as much as they owe any living individual. 
Let’s just join hands and write him a letter of 
appreciation to-day. The following highly compli- 
mentary resolutions were passed by the board of 
directors of the Stanley Works when Mr. Hart’s 
resignation was accepted. 


The stockholders of the Stanley Works at their an- 
nual meeting Feb. 5, 1918, learned that William H. 
Hart had resigned as chairman of the board of direct- 
ors, thus severing his executive connection with the 
corporation. The resolution passed by the directors 
naturally met with the approval of all stockholders, 
but it was felt that they would like to make a statement 
of their own. To this end a committee was appointed. 

The career of William H. Hart with the Stanley 
Works is unique for its length—he having served as 
secretary for eighteen years, as treasurer for fifty 
years, as president for thirty years, as chairman of 
the board of directors for three years—a total of more 
than sixty-three years’ continuous service—remarkable 
in many ways. 

Always of an optimistic and creative disposition, his 
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Can you find William H. Hart in this Ante-Bellum photograph. It has graced the walls of his office for so 
many years that in his absence no one in New Britain can identify it 
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courage, aggressiveness and determination enabled him 
in the early days to overcome what to others would 
have been insurmountable obstacles. 

His complete grasp of the manufacturing, selling, 
purchasing, shipping—in fact every department of the 
business—for many years, even to the minutest detail, 
gave to the concern its early impetus and to Mr. Hart 
that ripe business judgment which during later years 
has so prominently contributed to the successful growth 
and expansion of the business. 

His energy, devotion and enthusiasm, his cordial 
support and encouragement of and stanch belief in 
young men, his constant thoughtfulness of others, have 
been a continual source of inspiration to all employees 
and largely responsible for the spirit of ‘loyalty and 
fine esprit de corps that pervades the entire organiza- 
tion. 

Few men have been honored by so long a service; 
and none could withdraw from active work more loved 
and esteemed by all who have come in contact with 


him than Mr. Hart. E. W. Curist, 
H. D. HUMPHREY, 
E. W. Eppy, 


A Committee of the Stockholders. 


Mr. Hart’s loss will be keenly felt, but his master 
mind has trained so many good men who are now 
with the Stanley Works that his policies, methods 
and ideals will go on working with the machinery 
he perfected in the making of the greatest hinge 
and butt business in the world. 

As we shook hands, and he left for the South, 
he put his hand on my shoulder again and said: 
“God bless you, my boy. It is a great thing to be 
young and strong, with the world before you. I 
know you have many opportunities for good, and we 
are on the verge of great national opportunities. 
Our domestic trade will become intensified and our 
foreign business is but beginning. We have made 
great strides since the Stanley Works were started 
and our progress up in New Britain is but an ex- 
ample of the commercial strides made all over our 
country. I have great confidence in the commer- 
cial future of our industry, and I hope that you 





and your great paper will continue to grow and con- 
tinue to develop the hardware business. I was one 
of the first subscribers to your paper, and it has 
always been a powerful constructive force. Good- 
by, my boy, and write me when you find time.” 

I saw him to the elevator, and as it glided down- 
ward toward the busy streets of New York I came 
back to my work strongly inspired. 

To come in contact with the grand old man of 
New Britain is to recharge the cells of faith in 
yourself and in your fellow men. 


Obituary 


ENRY H. HODELL, president of the Cleveland 

Galvanizing Works Co., Cleveland, Ohio, and 
founder of that company 30 years ago, died Feb. 10, 
age 68 years. He had been in poor health for some 
time. He was also president of the Van Dorn & 
Dutton Co., Cleveland, and a director of the Van Dorn 
Electric Tool Co. He was a 32nd degree Mason, a 
member of the Cleveland Chamber of Commerce, Cleve- 
land Athletic Club, and Shaker Heights Country Club. 
He leaves two sons, F. G. Hodell, and Howard H. 
Hodell, general manager and superintendent respec- 
tively, of the Cleveland Galvanizing Works Co. 

JAMES E. MAULE, Salem, Ohio, died after a brief 
illness at his home in that city Feb. 12, aged 55 years. 
For over 20 years he had been a traveling salesman for 
the George Worthington Co., Cleveland, and was very 
well known to the hardware trade in the Central West. 
For a number of years he was a familiar figure at the 
different conventions of the Ohio Hardware Association, 
and always served at the secretary’s desk on these 
occasions. At the meeting of that association held in 
Columbus last week some very high tributes were paid 
him by the hardware dealers as well as his fellow sales- 
men. In addition to having a financial interest in the 
firm of the George Worthington Co., he was a partner 
in the Salem Hardware Co. He leaves his widow and 
one daughter. 
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fourth annual convention of the Ohio Hardware 

Association, Feb. 19, 20, 21 and 22, was a very 
happy one. The central location gave the delegates a 
minimum distance to travel, thus putting a lighter bur- 
den on the transportation lines and the purses of hard- 
ware men. The attendance was large and the war- 
time spirit of co-operation and service to the Govern- 
ment permeated practically every session. 

Tuesday morning was given over to the registration 
of members and traveling men and a general reception 
at the Hotel Deshler, the convention headquarters. The 
exhibit was held in Memorial Hall, about three blocks 
distant. 

Promptly at 1.30 Tuesday afternoon the first general 
session was called to order by President Homer P. Smith, 
of Ashtabula. “America” was sung by the entire as- 
sembly, after which W. P. Bogardus, Mt. Vernon, pro- 
nounced the invocation. Mayor George J. Karb of Co- 
lumbus delivered the address of welcome on behalf of 
the city, and he was followed by Miss Anna Riordon, 
who welcomed the visiting ladies. Henry A. Williams, 
president Columbus Chamber of Commerce, spoke on 
“The City of Columbus.” He was to have been followed 
by Governor James M. Cox, who was delayed nearly 
an hour in reaching the hall. Upon special request, Roy 
F. Soule, editor HARDWARE AGE, gave a talk on “Sales- 
manship,” filling in the time until Governor Cox ar- 
rived. 

Governor Cox’s address was confined to war prob- 
lems now confronting the business man. He extolled the 
spirit and work of Ohio soldiers at the different can- 
tonments, and especially at Camp Sherman and Sheri- 
dan where the majority of Ohio soldiers are quartered. 
He was optimistic as to the final outcome of the war, 
but stated emphatically that close cooperation with the 
Government, on the part of every man, woman and 
child in the country, was an exceedingly important 
matter. 

Hugh Diamond of Galion, in his inimitable way, told 
several Scotch stories and sang a number of Scotch 
songs, with the audience joining in the chorus of each. 


Ts choice of Columbus for holding the twenty- 


Tuesday Evening 


HE evening session was opened promptly at 7.30 

o’clock with an address by Frank Baackes, vice- 
president American Steel & Wire Co., Chicago. Mr. 
Baackes’ subject was “War and Business,” and he did 
not mince words in stating that America must be 
aroused to its stern duty to coordinate, cooperate and 
systematize for winning the war. 

His address was more impressive because he stated 
that he was a native born German and therefore felt 
that he ought to know what he was talking about. He 
declared that he had given three sons to the American 
army, that this was the land of his adoption and that 
he was bound by every instinct of patriotism to werk 
for the successful conclusion of this terrible struggle. 
He had no bitter invective against the German as an 
individual, but he cited Germany as a model to be copied 
in its coordination of producing agencies in waging the 
war. He stated that the war was started and is being 
waged by a class of Germans either crazy or drunk 
with power and that universal peace could never come 
while such a menace to the world existed. He advocated 
a council of business men to cooperate with the govern- 
ment at Washington in advising and aiding more 
expedient production and delivery for the needs of our 
fighting men. He also urged the production of more 


ships, and in his opinion universal military training for 
America has now been proved a necessity. 





Heller Now Heads Ohio Dealers 


Twenty-Fourth Annual Convention of Ohio 
Hardware Association Draws Many Retailers 
to Columbus—Patriotism the Keynote 
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C.G, 
Heller, 
Beaver 
Dam, 
Ohio, 
new 
president 
Ohio 
Hardware 
Asso- 
ciation 





Roy F. Soule, editor, HARDWARE AGE, delivered an ad- 
dress on “The Man of the Hour,” appealing for ship- 
yard workers to help win the war. 

Carl H. Fast, New York, made an address on “The 
Present Revolution in Retailing.” 


Wednesday Sessions 


HE session Wednesday morning was opened by 

President Homer P. Smith who made his annual re- 
port. He congratulated the members on being able to 
work together so harmoniously, and stated that he 
knew of no other organization where team-work was so 
near perfection. President Smith also called attention 
to the hearty support the Government had received from 
the hardware trade. He said that he was amazed at the 
changes brought about in one short year that so vitally 
affected all business, and was even more astounded at 
the adaptability of the business man to these changes. 
He called attention to the service flag in the hall on 
which were 142 stars, each representing a hardware 
man in some branch of the service. In his opinion the 
sacrifices of the past year had made the association 
stronger and better in many ways, but especially benefi- 
cial was the general recognition that it took cooperation 
to solve the many new problems that now almost daily 
arise. 

President Smith also called attention to the annual 
convention of the National Hardware Association that 
will be held at Cedar Point, Ohio, in June, and urged all 
dealers who could to attend this convention. He also 
pointed out the good work of Secretary George M. Gray, 
of the Ohio Hardware Mutual Fire Insurance Co. 


Secretary Carson’s Report 


ECRETARY James B. Carson submitted his report, 
which was adopted and ordered spread on the min- 
utes. In part this report follows: 


In making up my report, I could not help but conérast 
present conditions with five years ago when I read my 
report to you in this city. It seems as though the whole 
world has changed in this short time and the people of 
all pursuits in life, have had to abandon their interest 
in their personal affairs and concentrate all their 
energy and resources in defending the principles of 
Liberty for which we stand. Many of our members 
have sent their boys to the front, clerks have gone 
from the stores and in one instance, the owner of the 
store has gone and the help is looking after the 
business. 

With such a condition of affairs surrounding us and 
we only have to look on our Service Fiag and the 
names of our boys on our Honor Roll to be remiided of 
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the truth of it, we have come to this twenty-fourth 
annual convention of our association to confer and talk 
over with each other, how we can better do our part in 
this great conflict. 

During the year I have been in more than three 
hundred stores and have found conditions have varied 
according to the way the business has been conducted. 
It seems to me from the observations I made that the 
dealers could be divided into three classes, first the ones 
who look ahead and plan for the future. This class kept 
up with the advances as they came, went through their 
stock and marked it up as well as they could although 
it was a big job. That they were wise is shown by the 
fact that they have money to buy Liberty Bonds, are 
leaders in their community in raising funds for the Red 
Cross and other campaigns being made to finance the 
different calls that are being made for money on account 
of the war. 

The second class is made up from the dealers who did 
not change their prices only as they bought goods and 
these dealers are finding that all their profit is on their 
shelves and it has taken all their money to keep up the 
stock. There is no surplus cash for Liberty Bonds and 
they cannot give to the Red Cross and the Y. M. C. A. 
all they would like to give. There are many in this 
class. 

The third class are the dealers who tell you that they 
have all their goods bought at the right price, that they 
can take care of their trade and the only thought they 
seem to have in selling is to get clear of the goods 
before they have to pay for them, forgetting entirely 
the profit they should have for their pay. This class 
now are about out of goods and money. There are not 
so many in this class but there will be less, for the 
time has come when every one must do business on a 
safer basis. 

The war will eliminate guess work from business and 
the mortality will be lessened. 

The average life of a hardware business is about 
seven and a half years. This shows that a great many 
stay in the business but a short time and there is but 
one reason, no profit. I believe the entire income tax 
on the profits of the hardware business in our state 
will be saved to our dealers through the systems they 
are compelled to adopt to know what their store is do- 
ing; and then the satisfaction of knowing, of being able 
to look over the statement at the end of the year and to 
see just what was done, and the inspiration one will get 
to make the next statement better than the one we 
are looking at. It means a new era in the retail hard- 
ware business. Patroitism is the force that has stirred 
us into action, that has made us want our business 
strong enough to meet all the demands our government 
may make upon us to win the war. 

In conclusion let me say that our work for the coming 
year calls for all the ability we have for the business. 
We should make a greater effort than ever before, to 
be of help to each other in taking care of our customers. 
This convention, coming as it does just at the beginning 
of spring business, should send every member back to 
his home full of enthusiam and love for his work and 
plans of what he will do. Let us pledge ourselves that 
we will give to our country, every ounce of resource 
and ability we have to bring back to our stores, the boys 
whose names we have placed on our Roll of Honor. 
May the things we do and say be an inspiration to our 
customers and our friends to the end that our govern- 
ment may point with pride to tne loyalty and citizen- 
ship of the members of The Ohio Hardware Association. 


Insurance Meeting 


FTER the reports of the different officers were made 

the meeting was turned over to President J. P. 
Duffy, of the Ohio Hardware Mutual Fire Insurance 
Co. President Duffy called attention to the healthy 
financial condition of the company, which was clearly 
shown by Secretary George M. Gray’s report. However, 
he drew attention to the carefulness of the organization 
in estimating its assets and stated that while office fur- 
niture of considerable value belonged to the company, it 
was not included as an asset. 

Directors George J. Thompson and P. G. Wuertz, 
whose terms of office had expired, were unanimously 
re-elected to serve during the ensuing year. 

The remainder of the morning session was devoted 
to the Question Box discussion on Builders’ Hardware. 
H. B. Coleman, general manager, the Schoedinger-Marr 

o., Columbus, was in charge, and before calling on 
other members he delivered a very interesting talk in 
which he emphasized the necessity of a dealer learning 
the business thoroughly before he could expect to make 
a success of it. His experience as a builders’ hardware 
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salesman for a manufacturer, before his present con- 
nection, enabled him to give the dealers many pointers 
as to handling this so-called special line. He stated that 
the line was a very profitable one, when rightly handled, 
and that carrying builders’ hardware invariably aided 
the dealer in making new customers for other hardware 
goods. 

Mr. Coleman said that the average hardware mer- 
chant looked on the business as too complicated and 
often refrained from adding it to his regular lines on 
this account. It is true, he stated further, that it took 
close application to learn the necessary details but after 
these were mastered it was a matter of plain sailing. He 
said that a drawback to the business has been the 
willingness of the dealer to allow the manufacturer to 
sell his goods for him. When the dealer has to call on 
the manufacturer or jobber to make up estimates for 
him it invariably meant that the dealer would have to 
eventually pay for this extra service, and a further 
bad feature was the effect on the customer. He urged 
the handling of quality goods and said that a good ar- 
ticle could be sold at a higher price just as easy, or 
easier, than an inferior one at a lower price. Then too, 
there were no annoying “comebacks” with the quality 
article, and that frequently one good job sold another. 

In his statements along these lines Mr. Coleman was 
borne out by John F. Baker, of Dayton, F. A. Walter, 
Bucyrus, and others who have been in the business a 
number of years. 


Wednesday Afternoon Session 


EDNESDAY afternoon the following telegram 

was sent by Secretary Carson to Edward N. Hur- 

ley, chairman, United States Shipping Board, Washing- 
ton, D. C.:— 

“We are with you and pledge our full effort with that 


of the press of the state to put your campaign for skilled 


workmen through.” 

In this connection it should be noted that while several 
speakers at the convention has subjects that were either 
directly or indirectly related to the prosecution of the 
war, all of the others took occasion to refer to the 
need of aiding the Government in the present crisis. All 
of these references were heartily applauded, and there 
can be no question but what every member has deter- 
mined to support the Government in every way possible. 


Thursday Morning Session 


ERBERT P. Sheets, assistant secretary of the Na- 
tional Retail Hardware Association, addressed the 
convention Thursday morning on the need of a standard 
system for keeping track of the hardware business. In 
the course of his remarks the Trade Acceptance plan 
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was discussed, but no definite action was taken as to its 
adoption by the retail dealers. Considerable confusion 
exists in the minds of merchants as to how the system 
will work out, and it was tacitly agreed to iet the mat- 
ter be debated further by local guilds and associations. 
As a whole the members seemed to think the idea a good 
one and one that would eventually relieve the merchant 
of carrying on his books a large number of long time ac- 
counts. 

Another question of interest was the part the auto- 
mobile was playing in the business of the merchant in 
the smaller towns. A few members had reported that 
their business had been reduced because customers were 
able to buy in the cities, but the majority seemed to 
think that the automobile was an aid rather than a hin- 
drance. One asset was that it gave the country merchant 
a chance to get around quickly for soliciting business 
for specialties such. as lighting systems, washing ma- 
chines, etc. It was generally conceded that the margin 
of profit on these specialties was much greater than on 
regular hardware goods. C. E. Ogden, former president, 
Kentucky Hardware Association, who was _ present, 
called attentien to one Kentucky dealer who had sold 
over 100 farm lighting systems during the year 1917. 
Another thing in favor of the automobile was the ac- 
cessory business that has proved so profitable to all deal- 
ers who have added this line. 

The question Box discussion was to have been led by 
H. C. Wiseman, president, Springfield Hardware Co., 
with the main topic being “Tools and Cutlery.” Mr. 
Wiseman was unavoidably detained on a visit east and 
J. P. Duffy was selected to lead the discussion. It was 
developed that the majority of the dealers who made a 
specialty of cutlery were of the opinion that an attrac- 
tive display was absolutely necessary to make a success 
of the business. A number of merchants kept their 
samp‘es on panels, with the number and price plainly 
shown, and their stocks in boxes behind the counters. 
Others simply displayed a knife outside the box con- 
taining the stock, but admitted this was somewhat un- 
satisfactory. 

John F. Baker, Dayton, led the discussion on the 
handling of tools. He stated that this was not only a 
profitable business but a very satisfactory one, as more 
than 95 per cent of it was cash trade He was also of 
the opinion that there was less technical matter to 
learn about the business than many other lines handled 
by the hardware merchant. In laying in a stock the 
merchant could not only get help from the manufac- 
turer and jobber, but also from his own prospective 
customers, so that in a very short time one could learn 
what to buy and in what quantities. 

Carl H. Fast of New York, who addressed the con- 
vention cn the opening day, delivered an impromptu 
talk on “How to make up your Income Tax Report.” 
He also touched on the question of arriving at selling 
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prices in order to make a given profit on the gross 
sales made. 

John Y. Bassell, of the Ohio War Savings Committee, 
addressed the convention on the necessity of every 
citizen to invest in Liberty Bonds and War Savings 
Certificates. He stated plainly that the average citi- 
zen did not realize that he was morally drafted the 
same as the soldier in the trenches and that he must 
do his bit the same as the soldier if this war is to be 
brought to a quick and satisfactory conclusion. 

Before the conclusion of the morning session, Presi- 
dent Smith, called the following four members to the 
platform: John F. Baker, J. P. Duffy, George M. Baker 
and W. P. Bogardus. These four present, who were 
given the Chautauqua salute, were charter members of 
the association that was organized in Columbus 24 
years ago by only thirteen hardware dealers. The 
present active membership is nearly 1200. 


New Officers Elected 


M. HUNTER, Jamestown, led a discussion Thurs- 
«day morning on the influence of automobiles on 
the hardware business, being a continuation of the same 
subject considered the previous day. He stated that 
his sales were greatly increased through the use of au- 
tomobiles, and that they were very handy in making 
quick deliveries of small packages. He had also found 
the automobile accessory business very profitable. 

The following officers were elected: President, C. C. 
Heller, Beaver Dam; vice-president, Charles W. Lam- 
mers, Madisonville; secretary, James B. Carson, Day- 
ton; treasurer, Alexander Gloeckner, Portsmouth. 
Directors—John Weigel, Cincinnati; John Geach, Gran- 
ville; Frank Hamburger, Dayton, and Harry Gardner, 
Bryan. Delegates to National Convention—Albert 
Zeetler, Columbus; W. S. Hunter, Mechanicsburg; L. B. 
Smith, Barnesville; Charles Kobmann, Cincinnati, and 
Stanley Sellers, Lebanon. 

The delegates were guests of the Columbus Manu- 
facturers’ and Jobbers’ Association, Thursday, at a 
Community Day luncheon served at the Hotels Desh- 
ler, Virginia and Southern. The Board of Directors 
will decide at a future meeting where the next con- 
vention will be held, but it is a foregone conclusion, 
that the invitation extended by Toledo will be accepted. 


Convention Notes 


T was a matter of common comment that the at- 

tendance of the present convention exceeded last 
year’s record. There was also more intense interest 
taken in all of the proceedings. In a large measure this 
was due to the careful arrangement of the program ar- 
ranged by Secretary Carson, who endeavored to select 
topics and speakers that would interest the members 
at the present time. 

The exhibits were placed in Memorial Hall, and while 
a few exhibitors were inconvenienced by the non- 
delivery of samples the first day, before the convention 
closed every booth was in good shape. Washing ma- 
chines, stoves and ranges, furnaces and furnace fittings, 
paints and toys led other classes of exhibits, but the 
total that filled 149 booths represented something in 
every branch of a hardware store. Exhibitors also re- 
ported that buying was heavier than at any previous 
convention. Some attributed this to the fact that the 
recent severe weather had prevented the country mer- 
chant from stocking up and also to an improvment in 
business noted in the past few days. 

E. J. Becker, Cincinnati, occupied his usual place at 
the registration desk. He has recently returned from 
trips through parts of Ohio, Kentucky and Indiana, 
and thinks that all the country merchant needs now is 
a little warmer weather. 

Among the sheet metal workers present was Frank 
J. Hoersting, Dayton, president, the Ohio Sheet Metal 
Contractors’ Association, and also a member of the 
Ohio Hardware Association. Mr. Hoersting predicts 
that the retail hardware merchant will soon become 
more interested in furnace fittings, roofing and other 
sheet metal specialties than ever before. He stated 
that the same old bugaboo of the line being too com- 
plicated to handle was standing in the way of many 
dealers who ought now to be making money out of the 
business. 














Annual Convention of New England 

Hardware Dealers’ Association a Big 

Success—Charles O. Eaton, Bruns- 
wick, Me., Chosen President 


MOST unusual convention was that of the New 
A England Hardware Dealers’ Association, held at 

the Mechanics’ Building, Boston, Feb. 20-22. Its 
sessions were characterized by lively interest and good 
addresses. Each session went off with the snap that 
all conventions desire but few achieve. The exhibit 
held in connection with the convention was also well 
handled and well patronized. 

Differing from past custom, all the business ses- 
sions were confined to the morning hour, leaving the 
afternoons free for inspection of the exhibits and for 
meetings of directors and committees. Instead of hav- 
ing fixed papers on the various technical phases of the 
business, these were discussed by groups at the buffet 
luncheon served each noon. The informality of these 
group sessions provoked free discussion of the various 
subjects—a freedom of discussion which it is impos- 
sible to obtain in general meetings. This method also 
made it possible for each member to select the group 
in which he was most interested and obviated any drag 
as is so frequently found when such subjects are dis- 
cussed in general meetings. 


Salesmanship—Inventory Problems—Buying 


RESIDENT JAMES STROCKBINE, Watertown, 

Conn., delivered the address of welcome at the 
Wednesday session, which was presided over by F. 
Alexander Chandler, Chandler & Farquhar Co., Bos- 
ton. President John R. Gamble, Montgomery, Ala., 
spoke briefly on the National Retail Hardware Asso- 
ciation. With “Salesmanship” as his subject, Harold 
Whitehead, Business Administrative Staff, Boston 
University, talked on the essential fundamentals that 
underlie good salesmanship, emphasizing particularly 
the principles rather than the methods that must 
be known and followed. 

Beginning by stating that he desired to survey the 
economics of salesmanship and its many sub-divisions, 
the speaker pointed out the urgency and potency of 
some of the things to be considered so that the mem- 
bers in co-operation with other members could attempt 
to solve the problems involved, saying that no one 
merchant could solve them alone. He laid great stress 
upon the fact that a dealer must differentiate between 
principles and methods, pointing out that most mer- 
chants confined their study to methods, which was 
the wrong way to attack the problems. 

Mr. Whitehead put up a strong plea for a good, sim- 
ple accounting system. He did not believe that a mer- 
chant should get an expert to install an accounting sys- 
tem for him, because too often they devised a very fine 
and complete system but it took all the time of the 
workers to operate the system. A merchant should 
not despise the expert, he should seek his help; but the 
best accounting system would come from the fusion of 
the ideas of the expert and the practical business man. 
The accounting system is the focus or crux of business. 
In other words it is, or should be, the business com- 
pass. Sometimes it happens that the dealer has a 
good compass but cannot read it. He needs not only 
knowledge of his accounting system but also must 
know what it indicates, for it is the barometer which 
indicates clearly the tendencies of the business. 

Continuing, he touched upon the problem of the 
turnover. Some he stated are satisfied with an an- 
nual turnover of 3% times but he knew of many busi- 
nesses which had 12 turnovers a year and he knew of 
one chain store in the grocery business which had 
reached a turnover of 38 times in a year. He em- 
phasized the point that a merchant should not rest 
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content with a turnover as good as the average in his 
line; he should set standards of his own and not 
borrow the standard of some other man. If the busi- 
ness of the country as a whole could attain, for ex- 
ample, a turnover of 5 times a year instead of 4, 
we would add 25 per cent to all the business of the 
country. 

If we cannot increase our turnover, the next best 
thing is to reduce our stocks. Only a comparatively 
small reduction in stocks would release millions of 
dollars of capital for highly essential purposes. He 
ventured to make the statement, he continued, that 
every man in the room had from 5 per cent to 25 per 
cent of unwise stock. It is not alone a few dozens of 
padlocks or a few rolls of wire, it is cash. The speaker 
then devoted some time to a consideration of the proper 
ways to figure the turnover, advocating the method 
of obtaining the turnover by adding the average mark- 
up to the average monthly inventory and dividing by 
the gross sales. He dwelt at some length upon the 
essential difference between profit on sales and profit 
on costs, emphasizing that the sales represent cash 
and from these we work out all our percentages—not 
from costs. 

Passing along to some things to be watchful of, the 
speaker said that if the merchant does not make a 
good profit on his goods, the more sales he makes, the 
worse off he is. It is essential to see that the mark- 
up is sufficiently large. In conclusion, Mr. Whitehead 
called attention to the necessity for distinguishing be- 
tween the profit from buying and the profit from sell- 
ing. More than one business has been wrecked by 
unwise buying in an effort to get an extra 2 per cent 
discount. All the profit made by good salesmanship 
may be swallowed up by poor buying. 

Arthur E. Towne, Argos, Ind., editor of the Hard- 
ware Bulletin, told of the research work on accounting 
in which he has been active. He told of the prime im- 
portance of the perpetual inventory, especially from the 
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standpoint of insurance and because it afforded knowl- 
edge of the leaks apart from the sales record. 

After a question box session under the leadership of 
D. Fletcher Barber, Boston, the gathering broke up 
into luncheon groups. These groups discussed “Mu- 
tual Hardware Insurance” under the leadership of D. 
Fletcher Barber; “Short Term Insurance,” Frederick 
W. Porter, Fitchburg, Mass.; “Inventory Problems,” 
F. Alexander Chandler; and “Buying,” John Daland, 
Salem, Mass. 

Officers for 1918 


UESDAY’S session was presided over by President 

James Strockbine. The first speaker was Na- 
tional President J. R. Gamble, who talked on the charts 
prepared to aid in the efficiency work of the national 
organization. This discussion proved to be of great 
interest to the members and the charts which will 
later be placed in their hands should prove very en- 
lightening. 

The convention then went into executive session to 
hear the reports of the officers and to elect the new 
officers for the ensuing year. The officers chosen 
were: President, "Charles O. Eaton, Brunswick, Me.; 
first vice-president, Herbert W. Sibley, Ware, Mass.; 
second vice-president, Hiram W. Colton, Cambridge, 
Mass.; treasurer, Calvin M. Nicho!s, Dorchester, 
Mass.; directors for three years, Fred E. Carlisle 
Springfield, Mass.; S. M. Robinson, Hudson, Mass.; 
W. W. True, Newport, Vt.; William C. Fuller, Mans- 
field, Mass.; director to fill the unexpired term of H. 
W. Colton, Arthur E. Moreau, Manchester, N. H. 
At a session later in the day the directors re-elected 
George A. Fiel, Boston, secretary. 

Resuming the regular session, the convention listened 
to a most interesting talk on “Pep” by Professor Ralph 
B. Wilson, Chairman of the Faculty, College of Busi- 
ness Administration, Boston University. Prof. Wil- 
son’s address follows: 


The Value of “Pep” 


J AD I known when I was talking with your efficient 
secretary, Mr. Field, that this address was to be 
delivered before your convention, I should have chosen 
a more dignified topic. I should say the same things 
that I am going to say now, but the title of my talk 
would more nearly indicate its substante. 

There is a tendency among a certain class of indi- 
viduals to fall into an industrial lethargy after a few 
fairly successful years in a certain line of business. 
When a man starts upon his career he is all “pep,” so 
to speak. His store is arranged in the best manner; 
his shelves are clear; his goods are in orderly array; 
his customers are treated courteously; a spirit of wel- 
come prevails. 

Business increases; reaches a sort of maximum after 
a year or so—the peak—and then for some unknown 
reason begins gradually to decline. 

He hasn’t noticed, perhaps, that the same care as in 
the beginning has not obtained in the conduct of the 
daily routine. Goods get shopworn; stacks of papers, 
dusty and unsightly, are allowed to accumulate on his 
desk. Customers are not always met with the same 
“come-hither” look in his eye. The same general neat- 
ness does not prevail. 

Unfortunately, the middle-aged man who remains in 
one business for a few years is liable to get into a rut. 
Now, as has been aptly said, “The only difference be- 
tween a rut and a grave is the length.” There are no 
ends to the rut. 

One glance at this group convinces me that you are 
not the kind liable to fall into a rut, so that I shall have 
to change my tactics. 

I wonder if you tend to be satisfied with your present 
business and your present earning capacity? Satisfac- 
tion, of course, is a very desirable thing, if by satisfac- 
tion you mean happiness. But you may be satisfied 
that your competitor is doing twice the business you 
are, but you are not necessarily happy. 

Now, what I mean is this: Have you made up your 
mind that you have about come to the climax of your 
career; that from now on you will just about hold your 
own for the rest of your life? If you have, you are the 
fellow that I want to reach. 

I am almost convinced that the greatest hindrance 
to any man’s progress is his lack of self-confidence. He 
is too much obsessed with the erroneous idea that the 
men who have climbed high on the industrial ladder of 
fame are endowed with some superhuman quality which 
he can never hope to possess. These big fellows—these 
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Morgans, Carnegies, Fricks, Rockefellers, Schwabs, Roy 
Soules and George Fiels—are geniuses. They were 
born great. He feels, therefore, that there is no use 
for him to try to be progressive. He thinks, “I can’t 
be a big man. I’m just of the ordinary common clay. 
I'll do well if I hold my own!” Why, Shakespeare ex- 
ploded that theory three centuries ago in his epigram 
on the different ways in which men become great. 

Genius; well, what is a genius? That magic word, 
that shoal upon which so many ships steaming toward 
success have been wrecked! Yes, there are perhaps 
geniuses, such as Mozart, Wagner, Raphael, Rembrandt, 
men especially endowed in the field of art; or such as 
Stephenson, Watt, Ericsson, Bell, Edison in the field of 
science. But look into their lives. Why were they 
geniuses; why did they achieve success? You know 
their lives as well as I, and you know that they climbed 
high simply because for long hours they worked hard, 
unceasingly, untiringly. They didn’t belong to a union. 
They didn’t wait for the whistle to blow before they 
went to work. They didn’t leave the plant when the 
whistle blew at night. They edidn’t even eat or sleep 
when the work in hand was more important. They 
worked—worked—as if their lives depended upon it— 
not simply to live but to enjoy living, to be useful not 
to themselves but to humanity. 

My friends, did you ever see any man who really had 
an interest in his work fail in that work? No matter 
what his station in life, the man who does the work in 
hand, and at the same time prepares for higher work, 
sooner or later goes higher. 

Success in this life in any calling, whether you are an 
employer or an employee, is simply a matter of hard 
work. Someone has said that success or failure is a 
matter of the spinal column. Those who fail have wish- 
bones; those who succeed have backbones. 

Some people think men do things because they are 
big; because they are capitalists or because they are 
possessed of wealth. These are effects rather than 
causes. Men do not do things because they are capital- 
ists, but they are capitalists because they do things. 

Business to-day is a science. Its rules are known. 
They are being collected, codified, annotated and taught 
in our colleges of business administration. There was 
a time when a man could know all the details of his 
business. That time is gone. This is a day of special- 
ization. Cost accounting is specialized. Advertising is 
specialized. Salesmanship is specialized. Window dis- 
play is specialized. Factory production is specialized. 
The lighting, heating and ventilating of a plant are spe- 
cialized. Organization for purposes of control and of 
ownership is specialized. A man no longer thinks of 
being a master in all these fields. Life is too short. 

You must know how to figure your costs. You must 
know scientifically how to figure your profits. You 
would be surprised to learn how many men do not know 
these things. Your salesmen must know the latest de- 
velopment in the art of selling. Your advertising maz- 
ager must be up to the standard. This all means that 
you must see to it that your men in these special fields 
are keeping up with the progress of modern business. 

You must not permit yourself to get in a rut. You 
must not permit yourself to be satisfied with your 
present business. You must be progressive. You must 
be aggressive. You must have confidence in yourself. 
If you are willing to work hard, to think hard, people 
will be calling you a genius five years from now. Don’t 
let - bugaboo hold you back any longer. Get busy. 

ork. 

Go forth and achieve. Make your life something more 
than a dash between two dates! 

Be a success in your business. Be the best hardware 
man in your town, in your district, in the United States. 
Take a new grip on life. Clean up your shop. Put in 
the old enthusiasm of youth. Progress, develop through 
work and lots of “pep.” 


After speaking on the work of the Massachusetts 
State Board of Trade, President Frank W. Whitcher 
of that organization presented the New England Hard- 
ware Dealers’ Association with a fine silver and ebony 
gavel as a personal gift. President Frank J. Shay, of 
the Hardware Associates pledged to the members and 
officers of the New England Association the loyal 
support of the Associates for the coming year. 

The group luncheons of this day were: “Salesman- 
ship,” lead by Harold Whitehead; “Store Arrange- 
ment,” Arthur C. Moreau, Manchester, N. H.; “Win- 
dow Trimming,” Bion C. Pierce, Taunton, Mass.; ‘“Co- 
operation,” Frank E. Stacy, Springfield, Mass.; and 
“Accounting,” John H. Sayward, Haverhill, Mass. 
The group discussing “Salesmanship” became so in- 
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terested and continued their discussion so long that 
they almost had to be adjourned by force. 


Some Patriotic Hours 


HE final session on Friday was marked by a gath- 

ering that filled the large hall to overflowing, over 
600 being in attendance. The speaking was of such an 
unusual order that again and again the hall rocked 
with the applause which greeted the telling points in 
each address. President H. G. Wells of the Massachu- 
setts Senate was the first speaker, taking as his sub- 
ject “Massachusetts’ Part in the World War.” Always 
an able speaker, he was at his best with such a full 
subject. 

Lollowing him, came one of the novelties of the 
convention. This was the appearance of the Glee Club 
of the Morse Twist Drill Co., New Bedford, Mass., 
a corps of about 50 male singers which brought the 
audience frequently to their feet with stirring patri- 
otic airs. The audience helped out on the choruses with 
an abandon that reminded one of the old-time Metho- 
dist camp meeting. They were accompanied by the 
orchestra of the Chandler & Farquhar Associates, 
Boston. 

Mayor Andrew J. Peters, Boston, mightily interested 
his typical New England audience with his description 
of what the “Port of Boston” meant to this country in 
war time and what it would mean to New England in 
peace times when the seaboard states would become 
a great factor in the foreign commerce of the United 
States. 

Soule Appeals for Ship Workers 


HEN came Roy F. Soule in a rousing talk on “The 

Man of the Hour,” an address in which was in- 
corporated his editorial on the same topic which has 
appeared in HARDWARE AGE. Boston, always a hotbed 
of enthusiasm on shipbuilding, rose to this urgent ap- 
peal for men for the shipyards in a manner that 
spurred on the speaker to heights of oratory. No one 
who observed that audience could doubt that New Eng- 
land would lag in this patriotic effort. 

The effect of the appeal was heightened by the pres- 
ence on the stage of two characters that typified the 
spirit of the talk; a fine specimen of the mechanic who 
is doing this great work upon whom the beams of a 
spotlight were turned by another character represent- 
ing Uncle Sam. At the conclusion of the address the 
two men who took these parts advanced to the center 
of the stage and shook hands to show the unity of their 
purposes. 

When a stalwart figure in the uniform of the navy 
was introduced as Coxswain Jack Hyde, few knew of 
the treat that was to be theirs. Introduced as the 
social worker at the Naval Prison at Deer Island, the 
speaker captured his audience at the start with a brand 
of humor that was as original as it was effective. Born 
under the shadow of the Blue Hills of Virginia, once a 
first-class gun pointer in the navy, educated at a Bos- 
ton College through his own efforts, later a mission- 
ary among the lumberjacks of the Maine Woods, the 
speaker swayed his hearers with most wonderful talk 
on what it meant to be an American in these great days. 
Such a mingling of personal anecdotes and observa- 
tions, such sapient but withal humorous quips upon 
the people of his own land and of Germany, such a 
blending of wisdom and spirit, of logic and inspira- 
tion, it has rarely been the lot of a convention to hear. 
He received the reception that his remarkably able 
address deserved and many of his points will be re- 
told in New England hardware stores and about the 
home firesides for many days to come. 

D. A. Merriman, of the American Steel & Wire Co., 
speaking in place of vice president Frank Baackes, 
who was obliged to cancel his engagement to speak, told 
succinctly of the situation in the steel and wire indus- 
try as he saw it and recited at some length the condi- 
tion in which the industry now found itself. 

The group luncheons for this day were: “Women 
Clerks,” Fred E. Carlisle, Springfield, Mass.; ‘Auto- 
mobile Accessories,” H. W. Orr, Newtonville, Mass.; 
and “Adjusting Fire Losses” by Howard S. Wheelock, 
a Boston adjuster. 

The exhibits were of a high standard. A particu- 
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larly fine showing was made by a large number of paint 
manufacturers but it would be invidious to say that 
they excelled the many other hardware exhibits. The 
scheme of confining the convention sessions to the 
morning hours gave the members their afternoons and 
evenings free to examine the show, the exhibitors profit- 
ing greatly from this arangement. 


Social Affairs for the Ladies 


| ete afternoon the wives and daughters of the 
members were entertained at a whist party in 
Paul Revere Hall at the Exhibition Building. A large 
number of valuable prizes had been contributed for 
the event by members and there was much good-natured 
rivalry in the contention for them. Tuesday afternoon 
the ladies were guests at a local theatre. Wednesday 
there was a Knitting Cabaret with entertainment by 
daughters of the members, an affair most highly en- 
joyed by a large gathering of ladies. These affairs 
were skillfully planned by an executive committee con- 
sisting of Mrs. F. Alexander Chandler, chairman, Mrs. 
Henry M. Sanders, Mrs. S. H. Thompson, Mrs. 
J. B. Hunter, Mrs. Hiram W. Colton, Mrs. James 
P. Mackey, Mrs. Arthur C. Lamson, Mrs. Charles O. 
Eaton, Mrs. Herbert W. Sibley, Mrs. Frank J. Shay, 
and Mrs. George A. Fiel. The reception committee 
was composed of Mrs. D. Fletcher Barber, chairman, 
Mrs. Frank E. Stacy, Mrs. H. W. Sawyer, Miss Lottie 
Hitchcock, Mrs. A. G. Bowman, Mrs. Edward P. 
Mamblett, Miss Grace G. Pierce, Mrs. Beetha M. Sager, 
Mrs. Arcjis J. Osborne, Miss Caivina Nichols, and Mrs. 
Frank W. Hathaway. 

The close of the convention was marked by a Wash- 
ington’s Birthday party in Paul Revere Hall, at which 
music for dancing was furnished by the famous Salem 
Cadet Orchestra. The Morse Twist Drill Co. Glee Club 
also took a leading part in the entertainment of the 
evening. It made a fitting conclusion to a most suc- 
cessful convention. 


Cincinnati Contractors Elect Officers 


HE following officers were chosen at a recent meet- 

ing of the Cincinnati Association of Sheet Metal 
Contractors to serve during the ensuing year: Presi- 
dent, E. L. Gibson; vice-president, F. Doepke; secre- 
tary, John A. Henggler, and treasurer, Charles Kob- 
mann. C. L. Smith of HARDWARE AGE was reappointed 
chairman of the press committee. 

All of the contractors report a great deal of repair 
work in hand, due to the heavy snow and ice this 
winter, but complain as to the slow delivery of both 
black and galvanized sheets. Practically all of them 
are depending on jobbers’ stocks, as the mills are too 
far behind in their deliveries. 
















President 


nois Retail Hardware Association, which was 
held at the Hotel Sherman, Chicago, Feb. 18-21, 
was without doubt one of the most successful meetings 
held by the organization in recent years. At the 
convention of 1916 it was decided to drop the exhibit 
features for one year aS a_ trial, and this was done 
when the delegates met the following year at Spring- 
field, with results that were hardly satisfactory. The 
attendance dropped and convention enthusiasm waned. 
Then James P. Brown of Hillsboro assumed the presi- 
dency, and plans were formulated to stage the big 
meeting of the current year along the old exhibit lines. 
The suceess of the undertaking was so marked that 
there was no question raised as to the method of 
handling future conventions. From the time the dele- 
gates were called to order for the opening session until 
the gavel fell on the closing day, every hardware man 
present knew that there was a real convention in 
progress. There was no wasted time, and there was 
little in the nature of “hot air” oratory or “sky line” 
theory in evidence. 

Patriotism and business held the stage at all times. 
The sessions were so timed as to give ample oppor- 
tunity to the dealers to view the merchandise displays. 
Evidently they went farther than the mere viewpoint, 
as the books of the exhibitors carried a heavy volume 
of orders. Everybody was happy and everybody was 
satisfied. The exhibit space for the 1919 meeting was 
practically all sold before the sessions adjourned. 


Tx Twenty-first Annual Convention of the Illi- 


National Association Well Represented 


HE National Association was well represented 

throughout the sessions. Herbert P. Sheets was 
on deck with a series of comprehensive charts showing 
the results of recent trade investigations, S. R. Miles 
was busy explaining a simple but complete system 
for handling accounts, and genial Secretary M. L. 
Corey dropped in on the second day of the session 
with a bunch of good first-hand information for the 
man behind the hardware counter. Last but not least, 
Past President Charles T. Woodward, who refused 
to discard his hardware enthusiasm when he retired 
from the presidency of the National, was there to take 
active charge of the Question-Box. Woodward has 
the happy faculty of drawing out the bashful or reti- 
cent dealer to a point where he can discuss his prob- 
lems with the confidence of a veteran. No one is able 
to sidestep his questions, and the Question-Box sessions 
were easily the most interesting of the convention 
program. 


Local Organizations Handle Entertainment Features 


HE entertainment features of the convention were 

ably handled by the two local hardware organiza- 
tions, the Chicago Retail Hardware Association and 
the Hardware Club of Chicago. The Hardware Club 
was open at all times to the visitors, and many a dele- 
gate carried back to his home town a vivid remem- 
brance of whole-souled hospitality and high-class cook- 
ery. On Monday evening there was an old-fashioned 
“Get Together” meeting, with a delightful musical pro- 
gram, furnished mainly by the pupils and teachers 
of the Lane High School. This was followed by an 
informal dance, at which there was no age handicap. 
On Tuesday evening the delegates were entertained 
by Dr. Stanly L. Krebs in one of ‘his characteristic 
lectures, entitled “Plan Plus Push.” The Doctor 


steamed up with his usual hearty drink of water, then 
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Illinois Dealers in Banner Convention 


Return to Exhibit Plan with Marked 
Improvement in Interest and Attend- 
ance — C. H. Robinson Elected 





















































Retiring president, James P. Brown, Hillsboro, and 
newly elected president, Charles H. Robinson, 
Springfield 


put over a talk that amply repaid his listeners for 
their attendance. 

Wednesday evening was given over to the exhib- 
itors, who passed out souvenirs and talked merchan- 
dise until 10:30 p.m., and on Thursday a big general 
theater party was scheduled at the Palace Theatre. 

In addition to all this, the ladies were royally enter- 
tained by Chicago hostesses under the able leadership 
of Mrs. John Schuberth, Mrs. G. G. Engelhardt and 
Mrs. Fred Ruhling. A joint matinee and shopping tour 
was planned for Thursday, a matinee at the Cort The- 
ater was arranged for Wednesday afternoon, and there 
was a big reception and luncheon on the opening day. 
Also there was a never-to-be-forgotten dinner at the 
Hardware Club on Wednesday evening, to which mere 
man was not invited. Husbands were forgotten for the 
time being, and it is said that the after-dinner talks 
revealed more than one feminine candidate for orato- 
rical honors. Mrs. Englehardt also did her bit toward 
the entertainment during the business sessions with 
songs and recitations, while Mrs. A. E. Marcotte of 
Kankakee charmed the delegates with a delightful song 
recital. 


President Brown’s Address 


HE first of the business sessions was called to order 

in the Louis XVI room of the Sherman Hotel at 
10 a.m. Tuesday. There were several patriotic songs 
in which the members joined heartily and an impres- 
sive invocation by T. J. Mathews of Mount Vernon, 
after which H. J. Cormack, on behalf of the association, 
presented President Brown with the official gavel. It 
was accepted with a few well chosen remarks that 
served as a prelude to the president’s address. 

Mr. Brown went first into a summary of the work of 
the association since its organization, and traced its 
progress to the time it became a recognized leader, 
from a membership standpoint, among the State hard- 
ware organizations. Among the various items recom- 
mended for consideration were an eight-hour schedule 
for retail hardware stores, except on Saturdays and 
pay days. He also recommended the adoption of a 
hardware color to be used on the store fronts of the 
members and on their business stationery. The mem- 
bers were urged to make a careful study of Trade 
Acceptances with a view of adapting them to their 
business, and were also advised to look into the “cash 
and carry” plan of merchandising as a future possibil- 
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ity. The address closed with a strong appeal to the 
members to get solidly behind the Government during 
the progress of the war. 


Vere Martin Lauds Hardware Age Editor 


R. BROWN was followed by President A. Vere 

Martin of the Hardware Club of Chicago, who 
voiced a welcome to the visiting delegates and invited 
them to make the club rooms their headquarters during 
their stay in the city. Mr. Martin also took occasion 
to compliment Frank Hibbard of Hibbard, Spencer, 
Bartlett & Co. for his active work in behalf of the Red 
Cross. He pointed out that Mr. Hibbard had resigned 
his position as treasurer of the company in order to 
give his time permanently to the service of his country. 
Mr. Martin then paid a high tribute to Roy F. Soule, 
editor of HARDWARE AGE, for his successful campaign 
for securing volunteers in the Aviation Department, 
and spoke feelingly of Mr Soule’s present work to 
enroll 240,000 men in the Ship Yard Volunteers. These 
men were cited as examples of the high type of men 
furnished to the Government by the hardware and 
allied trades. 


E. B. Moon Boosts Community Development 


OE of the principal speakers of the Tuesday ses- 
sions was E. B. Moon, Lakeville, Ind., who gave a 
very interesting address on the subject of community 
development. Mr. Moon is a live Hoosier merchant 
who believes that the community is vitally interested 
in the merchant, and the merchant in the community. 
He believes that the salvation of the country is the 
small town community, and that all merchants, farmers, 
professional men and laborers should work together to 
make the small town a logical community center and 
one in which the younger element will be willing to 
spend their lives. He cited the hardware dealer as the 
logical leader in the community development work, and 
advised the delegates to get busy along community 
lines. In this work they were advised to avoid any- 
thing that savors of exploitation, laboring for the 
social betterment, good roads and similar enterprises. 
Women, he said, should be enlisted in the cause, as their 
influence is tremendous. Mr.. Moon declared that agri- 
culture and business courses should be taught in the 
public schools, and gave it as his opinion that the war 
would prove an important factor in bringing the 


Mrs. John Schuberth and Mrs. G. G. Engelhardt, 
Chicago, who looked after the visiting ladies 















































































Representatives of the Simmons Hardware Co., J. 
Henry, J. A. Carroll, F. E. Allyn, A. Jacobson, and 
Sales Manager L. E. Crandell 


farmers and merchants of the country into a closer 
relationship. 

The work of Secretary Nish was so thoroughly visible 
throughout the convention that a written report seemed 
almost unnecessary. The Illinois dealers are perfectly 
agreed that their association business is in good hands, 
and had nothing but compliments to offer. Mr. Nish 
outlined the activities of his office during the past year, 
and brought out the fact that the spirit of co-operation 
had never been more pronounced than at this time. 
He went into detail in regard to the work of the freight 
audit department and urged the members to send in 
all their freight bills for expert examination. His re- 
port showed an enrollment of 204 new members during 
the year. In closing he called attention to the service 
flag of the association, which contains 93 stars, repre- 
senting the Illinois Hardware Association’s contribu- 
tion to Uncle Sam’s fighting forces. His insurance 
report gave the total amount of Hardware Underwriters’ 
insurance in force on the first day of January as 
$4,150,201, with a loss ratio of only 23 per cent. 


S. L. Davis Talks Auto Accessories 


NE of the features of the Wednesday sessions was 

an address entitled “An Undeveloped Business 
Builder,” by S. L. Davis of Butler Brothers, Chicago. 
The undeveloped builder turned out to be the automo- 
bile accessory, and the speaker gave the hardware 
dealers a very comprehensive talk on the proper stock- 
ing and handling of the accessory line. In the opinion 
of Mr. Davis, the automobile accessory is destined to 
be the salvation of the retail dealer in those communi- 
ties where the loss of the buggy trade is making serious 
inroads in the annual net profit. 

Mr. Davis was followed by Thomas A. Knapp of the 
Sheldon School of Salesmanship, in a talk on the train- 
ing of store help. No doubt Mr. Knapp’s address would 
prove very valuable to those in control of large depart- 
ment stores, but there was little in it that could be 
applied to the business of the average hardware dealer. 

A large part of the session was taken up profitably 
in the discussion of Question Box problems, and much 
of the discussion centered around the issuance of stand- 
ard lists and discounts by the jobbers. The matter was 
finally referred to the resolutions committee with in- 
structions to bring in a strong resolution in favor of 
the list and discount plan. 


Meaker States Manufacturing Conditions 


HE Thursday session opened with a Question Box 
discussion, at the close of which Mr. Meaker of 
the American Steel & Wire Company was introduced, 
and spoke briefly on “The Present Situation.” “There 
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H. H. Thompkins, McLean, Ill.; H. R. Beatty, Clinton; 
J. H. Weilipp of the Insurance Board; J. H. Vawter, 
past president; and Fred Geissing, East St. Louis 


is no precedent by which to judge present conditions,” 
said Mr. Meaker, “and we are too close to conditions 
to judge them accurately.” He brought out the fact 
that an army of a million men requires five million 
men to feed, clothe and equip them, which means a 
large volume of merchandise will be diverted from ordi- 
nary business channels. As the conflict goes on the 
scarcity of goods will naturally be more and more pro- 
nounced. Dealers were advised to buy in a conserva- 
tive manner, but to anticipate requirements as far 
ahead as possible in order to insure delivery at the 
proper time. He brought out the fact that an unfilled 
order is of no value to the manufacturer, and that it 
was ridiculous to suppose that manufacturers were wil- 
fully holding up orders. 

Mr. Meaker was followed by Mr. Harry B. Wellman, 
Supply Division, Ordnance Department of the Govern- 
ment, in a call for men from the hardware ranks with 
experience in warehouse work. 


Sam T. White Springs a New Toast 


HE last address of the session was delivered by 
Sam T. White, Davenport, Iowa, and dealt with 

the retail merchant’s relations to the Government. 
“Sam” almost started a riot as he raised a glass of 
water and said, “Here’s to the Kaiser,” but the crowd 
was with him as he went on: 
“Here’s to the Kaiser, the Limburger cheese, 

May the swell in his head go down to his knees; 
May he break his damned neck on the Hindenburg line, 
And go to Hell singing ‘The Watch on the Rhine.’ ” 

The address was of a highly patriotic nature, and 
along the same line as that delivered at the Wisconsin 
and Atlantic Seaboard conventions. There is no ques- 
tion as to where “Sam” stands in this war, and the 
applause that followed the address proved that the 
hardware bunch was solidly behind him. His tribute 
to the German-born American citizen was _ heartily 
applauded. 


Closing Session Devoted to Routine Work 


‘THE closing session was devoted mainly to the routine 
I work of the convention. The resolutions committee 
made a lengthy report offering the following resolu- 
tions: Against the increase of the weight limit on 
parcels post packages; for the adopting of a uniform 
accounting system; for compulsory military training 
along the lines proposed in the Chamberlain bill; for 
the petitioning of manufacturers and jobbers to fur- 
nish standard lists and monthly discount sheets; in- 
dorsing community deve'opment; thanking the officers, 
the Hotel Sherman, the trade press, the Chicago Retail 
Hardware Association and the Hardware Club of Chi- 
cago for courtesies extended; petitioning the University 
of Illinois to establish a course in retail selling; re- 
affirming the whole-hearted support of the association 
to the Government. 

The location committee recommended Chicago as the 
meeting place for the 1919 convention and the report 
was adopted without opposition. 
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New Officers Chosen 


HE Nominating Committee then recommended the 

following as officers for the coming year: Presi- 
dent, C. H. Robinson, Springfield; vice-president, H. S. 
Daniels, Jerseyville; treasurer, Fred Ruhling, Chicago. 
Executive Committee: R. L. Sweetnam, Armington; 
Ed Dowling, Danville. The report was adopted and the 
secretary was instructed to cast the unanimous ballot 
of the association for the ofiicers as named. 

An election followed in which the following members 
were chosen as delegates to the National Convention: 
William Bittell, Peoria; Charles A. Dahlstrom, Chicago; 
Fred Geissons, East St. Louis; D. F. Zweifel, Chicago; 
J. P. Brown, Hillsboro; Charles Johnson, Peoria; Guy 
McCurdy, Bloomington; Charles E. Arnold, Evanston; 
M. Fahay, Decatur; A. E. Marcotte, Kankakee; Charles 
R. Duncan, Flat Rock; David Refior, Ottawa; William 
Stauber, Chicago; J. J. Ryan, Genesee; Rudolph Streh- 
low, Peoria, and J. E. Voorhees, Bushnell. 

The newly elected officers were called on for short 
addresses, after which the convention adjourned for 
the year. 


A Word About the Exhibits 


ae report of this convention would not be complete 
without some reference to the exhibits. About fifty 
manufacturers and jobbers occupied space and the lines 
shown were very complete. The booths of the jobbing 
houses were particularly fine, especially those of the 
Simmons Hardware Company of St. Louis, the Rehm 
Hardware Company of Chicago and Hibbard, Spencer 
Bartlett & Company, Chicago. The Hibbard display 
was particularly noticeable from its patriotic arrange- 
ment. The background consisted of three large shields 
in red, white and blue, on which fishing tackle, cutlery 
and table flatware were displayed. There was a full- 
length picture of a sailor and a soldier on either side 
of the central shield, and a large electric sign displayed 
the firm trademark, O V B, in the national] colors. The 
booth was planned by Billy Waller of the City Sales 
Department and reflected much credit on its designer. 

The Simmons booth displayed a number of movable 
signs designed for use in the windows of the retail 
dealer, and was locked after by Jimmie Carroll and 
Sales Manager Crandell. 


New York Dealers Meet 


tT Hardware & Supply Dealers’ Association of 
Manhattan and the Bronx held its regular monthly 
meeting on Feb. 20 at the N. Y. T. V. Hall, Eighty-fifth 
Street and Lexington Avenue, which was presided over 
by C. A. Bruhns, president. After the reading of the 
minutes by John Gear, secretary, reports from various 
committees were heard. J. T. Schneider of 196 Avenue 
A and Christ Droge of 882 Tenth Avenue were elected 
as new members. A nominating committee, consisting 
of J. H. Kohlmeier, Frank Becker and W. Schley, was 
appointed for the election of officers, which is to take 
place on March 12. The members indorsed a letter on 
trade acceptance which was received from J. J. Snyder, 
president of the Metropolitan Hardware Association, 
and agreed to support it wherever possible. 


HARTMAN STUMPF, a retired hardware merchant of 
Lincoln, Ill., died there recently in his sixty-second 
year. He is survived by a widow, one son and daughter. 


F. H. YOUNG, secretary of Hackett-Gates-Hurty Com- 
pany, St. Paul, died suddenly at Excelsior Springs, 
Mo., recently. 


OscaR GOES, head of the firm of Oscar Goes & Co., 
Chicago, Ill., died recently there from heart failure. 
He was 59 years old. 


MENNO WORKMAN, aged 72 years, a pioneer hard- 
ware merchant of Muskegon, Mich., died recently of 
pneumonia, following a 10 days’ illness. He had been 
engaged in the hardware business for 40 years, and a 
resident of Muskegon since 1867. He is survived by a 
widow and nine children. 
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Gage of Gain in War Time 


HE true patriotic spirit of the American 
T people continues to reflect itself in many 
ways. No great or small need of the 
Government has yet been made known to 
the people of this Republic that has not been 
met witha measure more generous than was 
anticipated, and much has been expected. 

The two million men in the Army and 
Navy rallied to the colors with a rush and 
of them has been created a fighting force 
that needed but amalgamation and training 
to make it effective. The will to do and the 
spirit in which things are being done is a 
stimulant that will stamp out opposition to 
the ideals of Democracy and will keep our 
people in the ranks of those who work best 
and fight best when their great objective 
contains no selfish motives. 

There have been many examples of true 
patriotism among the merchants and manu- 
facturers of this country. The service of 
“the dollar a year men” will not be soon 
forgotten, and the loyal manner in which fac- 
tories and materials and valued employees 
have been given to the service of the Govern- 
ment speaks volume for commercial America. 

Right now our greatest hardware mer- 
chants are passing through a test from which 
they will immerge triumphant. A _ great 
many of the needs of the Government are so 
colossal that the furnishing of a single order 
may well be termed a commercial triumph. 
Many of the hardware wholesalers with enor- 
mous stocks on hand from which they could 
rightfully expect heavy profits in advancing 
markets have stripped their shelves and 
warehouses clean to promptly fill an order of 
Uncle Sam. Their prices have been so fair 
as to win the praise of the Government and 
the patriotic approval of retailers who might 
have claimed that the best interests of the 
country could have been served by shipping 
them the goods for which there was a demand 
in their communities. 

The great rush demand of the Government 
for goods has now somewhat abated, although 
orders for enormous quantities of goods for 
less urgent delivery are being placed. These 
goods in most cases must be manufactured. 
In many cases neither the manufacturers nor 
the wholesalers have stocks on hand suffi- 
cient for anything like prompt delivery, and 
manufacturers who are being approached by 
the Government with these orders are some- 
what perplexed as to how they should 
handle them, and this perplexity increases 
as large wholesalers wire the factories for 
prices on these very goods, showing con- 
clusively that the wholesalers are also figur- 
ing with the Government for these orders. 
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Many of the our largest manufacturers 
have grasped this situation in the larger 
sense, and have bravely wired their whole- 
sale distributors that the factory itself was 
making direct quotation to the Government 
at prices as low as those made to the largest 
wholesale distributors in the country. Some 
of the manufacturers at first doubted the at- 
titude of wholesalers toward this method of 
filling Government orders direct, but the loyal 
patriotic manner in which wholesalers have 
accepted their action leaves no doubt as to 
the wisdom of such a move. One manufac- 
turer who felt that possibly some of his 
larger wholesalers would strenuously object 
to his selling the Government direct at prices 
equal to those he gave the great wholesale 
distributors was agreeably surprised, and his 
loyalty was greatly strengthened by receiv- 
ing a wire from his principal wholesaler con- 
gratulating him on the courage and patriot- 
ism of his action. 

We are in this world war to win and we 
will only emerge from it triumphant as we 
give to our Government in this hour of need. 
We hear much newspaper talk regarding 
graft, padded payrolls and needless pur- 
chases, but we are confident that the great 
hardware industry of which we are justly 
proud will be contaminated with no action 
which will tend to decrease the working and 
fighting power of a single dollar of Uncle 
Sam’s money. 

The manufacturers are indeed justified in 
selling direct to the Government, and at 
prices equal to, or even lower than, those 
given the largest domestic or foreign dis- 
tributors. 

The American Steel & Wire Company were 
leaders in this movement, and many other 
great producers have patriotically followed 
their lead. Our enemies abroad have never 
hesitated to stingingly rebuke us as a nation 
of shopkeepers to whom the almighty dollar 
meant more than the sacred trust of self- 
Government, or world advancement. Our 
manufacturers “‘through sales direct to Uncle 
Sam” at bedrock prices are giving these slan- 
derers the lie, and the patriotic manner in 
which the great distributors of this country 
are sacrificing profits and endorsing the 
movement is clinching the statement. 

We are proving to the world that the 
smallest sacrifice we are willing to make is 
that of money. 

In dealing with individuals profit with us 
has always been a matter of business pride, 
but in dealing with our Government at this 
time, excessive profits have become the brand 
of disloyalty, and the gage of gain is becom- 
ing but reasonable interest on a staple invest- 
ment. 
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Trade Conditions and —— Steel and Hardware Prices 


NEW YORK 


Office of HARDWARE AGE, 
New York, Feb. 23, 1918. 

IRECT representatives of manufacturers say that 

business is good and that seasonable articles for 
spring and summer distribution and consumption are 
ready for shipment where not already long since sent 
forward. This applies to such goods as lawn mowers, 
agricultural implements, including, for example, forks, 
hoes and rakes, hedge shears, pruning shears, trowels, 
weeders, shovels, spades, and scoops, wire cloth, poultry 
netting, ete. 

The difficulties of transportation multiply, although in 
some cases later shipments come through quicker than 
other goods which have been caught, as have thousands 
of other cars, on sidings and in choked terminals. Picks, 
mattocks, grub hoes, axes and allied goods are fre- 
quently ready to go forward, but cannot be moved be- 
cause of the lack of permission from the National Gov- 
ernment. y 

Because of sluggish freight transit, makers of some 
staple hardware articles have believed it warrantable to 
raise the price on pick-up lots of out-of-stock goods, to 
cover extra cost by express instead of via railway 
freight. Just how this attempt will work out, has not 
been determined. 

The manager of an old house, in pre-war days hand- 
ling goods made not only in the U. S. A. in their own 
plant but in Great Britain, France, Belgium and Ger- 
many, speaks of business as quite satisfactory, notwith- 
standing a shortage of available merchandise. Of course 
they have had nothing out of Germany and Belgium for 
years, and very little from Great Britain and France 
for a long time because of the diversion in those coun- 
tries of production from goods of peaceful character to 
those required for war. They emphasize the opinion that 
merchants should anticipate their wants much ahead of 
previous custom, if they expect reasonable service, espe- 
cially in such items as grass hooks, scythes, sheep 
shears, pruning shears and the like, although this ad- 
vice will apply generally on most everything. The con- 
cern estimates that not to exceed 10 per cent covers 
their output applicable for war purposes. 


AUTOMOBILE TIRES AND TUBES.—The McGraw Tire & 
Rubber Co., East Palestine, Ohio, manufacturing twen- 
ty-eight sizes of automobile tires each in plain and non- 
skid styles, ranging from 28x3 in. to 37x5 in., quote the 
following net prices on several leading sizes, namely: 
30x3 in. $13.65; 30x3% in. $17.90 and 34x4 in. $29.70 ea. 
There are the same sizes in tire tubes in both red and 
grey, quoted as follows, 30x3 in. $3.40; 30x3% in. $4.20; 
34x4 in. $6.10, for red, the grey being slightly less. 
There are also combination tire tubes; 30x3 in. and 
30x3% in. in red at $3.70 and grey $3.35 ea. 

Cut NaILs.—Conditions in this line at present are al- 
luded to as a little improved and that nails on a reduced 
basis are moving fairly well, considering the circum- 
stances. Dealers, to cover pressing wants, sometimes 
take cut nails instead of wire nails if they can be ob- 
tained. There is but little doing in building operations 
other than for structures of public character. 

Cut nails, in store are $5.20, and delivered by the jobber 

5.25 base per keg. 

LINSEED O1L.—The future pertaining to linseed oil 
prices for the ensuing spring and summer season de- 
pends largely on developments as to the requirements 
of and control by the United States Government on all 
classes of ocean vessels; especially as such control may 
relate to deep sea transportation between Argentina and 
the U. S. A. Also as to the demand for linseed from 
Argentina and how it will rank with the necessity for 
supplying our Allies with wheat, corn, meat and other 
foodstuffs, as well as hides, etc., coming from Argentina. 
The last crop of flaxseed in Argentina was, we are re- 
liably informed, approximately 30,000,000 bushels in- 
stead of the predicted 40,000,000 to 45,000,000 bushels. 
Argentine seed will have to come by slow sailing vessels 
instead of steamers as heretofore, owing to the greater 
need for foodstuffs, etc., much of which must be re- 


shipped to Europe after arrival here. Ordinarily this 
class of bulk freight would go direct from Buenos Aires 
and Rosario, but owing to the submarines and neces- 
sary convoying much if not all of it will come here first. 
Obviously this curtails ocean tonnage for the less im- 
portant materials. 

Linseed oil, raw, city brands, is $1.36 per gal. in 5 bbl. 
lots, and $1.35 in less than 5 bbl. 

State and Western oil ranges from $1.34 to $1.35 in any 
quantity according to seller. One or two leading local crush- 
ers are not offering any oil now for spot delivery because of 
scarcity of flaxseed. 

Natt PuLuers.—Charles Morrill, Inc., 100 Lafayette 
Street, New York, now ‘quote nail pullers at 25 per cent 
discount from list. 

NAVAL SToRES.—Better conditions in business related 
to naval stores progress slowly, yet purchasers evince 
a little more interest in these commodities. There has 
been a rather easier tendency in the cheaper qualities 
of spot rosin in harmony with recent occurrences in the 
original markets. At Savannah there has been a de- 
cline of 5c. per bbl. with Jacksonville unchanged. Stocks 
at Savannah show some increase with receipts rather 
larger and shipments also greater. 


Turpentine, in yard, for spot delivery is 47c. per gal. 

Rosin, common to good strained, in yard, on the basis of 
280 ib per bbl. is $6.90 to $7, and D grade $6.95 to $7 
per > 


Rope.—One of the chief difficulties in this line, aside 
from the always present labor difficulties, is to get raw 
manila hemp over the transcontinental haul, as all of 
this fibre is coming via West Coast Pacific ports, includ- 
ing San Francisco, Seattle, Tacoma and Vancouver, with 
none direct to the Atlantic Seaboard through the Pana- 
ma Canal. Every effort is being made to hasten deliv- 
eries to manufacturers, most of the manufactured rope 
being taken by the government for navy and mercantile 
fleet purposes. The problem now is how to satisfy the 
trade from regular sources offering while giving prefer- 
ence to the National Government for its mandatory 
needs in the face of inadequate hemp supplies. Experi- 
enced manufacturers deplore the use of any manila 
hemp for binder twine, contending that sisal fibre should 
be used for that purpose only, important as harvesting 
of crops is. There should be a sufficiency of sisal com- 
ing from Yucatan (Mexico), which greatly reduces the 
ocean tonnage required for that class of bulky freight. 


Rope prices are unchanged, as follows: Manila rope, first 
grade, is 33c.; second grade, 32c.; and the third grade, 28c. 


base per lb. Manila bolt rope is 38c. base per Ib 
Sisal rope, first grade, is 23c., and second grade 20c. base 
per lb. Hide, bale and hay rope, medium oiled, first grade, 


is 23%c., and second grade, 20%c. base per Ib. 


Tarred lath yarn is, first grade, 23c., and second grade 20c. 
base per lb. 


SMITH & HEMENWAY Co.—The Smith & Hemenway 
Co., 261 Broadway, New York and Irvington, N. J., is 
now quoting a uniform discount of 50 per cent on the 
following goods branded “Red Devil,” namely, glass cut- 
ters, linemen’s pole climbers, nail pullers, auger bits, 
Buffalo grips, chain drills, screw drivers and No. 1000 
Button’s pliers. 

SPARK PLuGs.—The Silvex Company, South Bethle 
hem, Pa., now quote spark plugs as follows, namely: 
Bethlehem, 1 point list, ea. 75c.; Regular, %4-in. stand- 
ard, %-in. S. A. E. and Ford type, %-in. ea. 30c.; Mica 
Insulator % and %-in. Metric and Mica-Porcelain In- 
sulator %-in. Metric ea. 65c. and Extra Cures 30c. each. 


WINDOW GLAss.—Last week an agreement was con- 
summated in Washington between the Fuel Administra- 
tor and representatives of manufacturers by which win- 
dow glass production for the year beginning December 
8, 1917 and the close of December 7, 1918, will total 
only 50 per cent of last year, which aggregated about 
11,000,000 boxes. This action is thoroughly satisfac- 
tory to the makers, the purpose being to conserve fuel, 
material and labor for diversion to war materials so 
far as possible. Railway transportation is a principal 
factor now and is daily becoming more acute, some glass 
from Pennsylvania still being on the way since last De- 
cember. There appears to be quite a few inquiries, but 
one representative establishment is not now doing more 
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than a half of the business handled during the middle of 
January this year. The obstacles, largely, are prevail- 
ing high prices and a reluctance to lay in stock. Build- 
ing prospects, which so intimately affect the glass trade, 
are not encouraging or in tangible shape so far, archi- 
tects figuring as a rule more on public buildings, includ- 
ing schoolhouses, etc., rather than private dwellings 
other than apartment houses. 

Manufacturers have recently advanced prices, which 
are also effective as jobbers’ prices, because of the dif- 
ferences between the standard lists of manufacturers 
and wholesalers. 


Manufacturers’ discounts are as follows, namely: The first 
three brackets, A single thick, 80 per cent; first three brack- 
ets B, single thick, 82; B and B single, larger than the first 
three brackets, 79 per cent; A double strength, all sizes, 80 
per cent, and B double strength, all sizes, 82. 

Boxing charges, effective Feb. 14, which double those of 
three months ago, are now for glass in the first three 
brackets, single and double thick, 30c. per box, and sizes up 
to 100 united inches 50c.; over 100 united inches $1 each 
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per box. The reason given for this action is the increased 
cost of lumber. 


WIRE NAILS.—Trade in nails is still very slack be- 
cause of light and illy assorted stocks, coupled with dif- 
ficulties pertaining to transit, in and out. An old es- 
tablishment specializing in these goods and kindred 
building materials, recently received a car load of nails 
the second week of February, which left Pittsburgh last 
November and in another case a car load of nails orig- 
inating in the same territory was six weeks between the 
shipping and delivery point East bound for the Atlantic 
Seaboard. To quote a typical case, out of a small order 
for nine kegs of wire nails, but two could be delivered. 
One house alludes to its present stock as practically 
cleaned out and no certainty as to where more can be 
got in the near future. Nail mills are unable to get cars 
to load for either Eastern or Western points. 


Wire nails subject to stock, in store, are $4.40, and carted 
by the wholesaler, $4.45 base per keg. 


CHICAGO 


Office of HARDWARE AGE, 

Chicago, Feb. 21, 1918. 
HE Illinois State Hardware Convention, held in 
Chicago this week, has attracted a large number 
of dealers from all over the State. Jobbers, manufac- 
turers and manufacturers’ agents report that they have 
booked an unusually large volume of orders from mem- 
bers attending this convention. That the dealers are 
in a mood for buying was exemplified the first thing 
Tuesday morning, when one jobber who handles a 
limited line reported that sixty orders had been booked 
before noon. The dealer is no longer considering the 

price question, but is more concerned about deliveries. 

The warmer weather, the improvement in the fuel 
situation, the discontinuing of the heatless Mondays, 
and the clearing up of transportation tangles gives 
a more optimistic outlook for future business. 

Jobbers report that their business is equal to that 
done in the corresponding period of last year, while 
retailers report very satisfactory conditions. Since 
building operations have been practically suspended 
some manufacturers of builders’ hardware and other 
products entering into the construction work are being 
hit very hard. Deliveries from the steel mills in this 
vicinity have improved during the last week. Eastern 
shipments are coming through very slow on account 
of embargoes. 

While price changes are very few this week, the mar- 
ket continues firm, and owing to the shortage of labor 
and raw material manufacturers say they will have 
to get better prices for their product, and therefore ad- 
vances are looked for in the near future. Collections 
are satisfactory. 

AMMUNITION.—Orders for ammunition continue to be 
placed very freely with the jobber. Jobbers’ stocks are 
normal for this time of the year. Prices remain the 
same as last reported. 

We quote from jobbers’ stocks, f.0.b, Chicago: No. 22 short 
semi-smokeless, $5 per thousand; No, 32 short, rim fire, semi- 
smokeless, $11.75 per thousand; No. 22 long, semi-smokeless, 
$6 per thousand; No. 32 long, semi-smokeless, rim fire, $13.50 
per thousand. Above prices subject to 20-6 per cent discount. 
Prices on shells are as follows: Peter’s Target, smokeless, 3 
drams powder, 114 ounces shot, 1 to 10, $48 per thousand; 
Peter’s Referee, semi-smokeless, 3 drams powder, 1 ounce 
shot, 1 to 10, $37 per thousand. Discount, 20-5 per cent 

AxES.—The jobber has been notified by the manu- 
facturer that prices on axes are to advance, and have 
suggested a new resale price to take effect July first, 
and manufacturers are accepting business for shipment 
not later than July first. Axes are scarce, and probably 
will be scarce all the year. 

We quote from jobbers’ stocks, f.o.b. Chicago, as follows: 
Standard single-bitted axes, $13 per doz.; double-bitted, 517 
per doz.; Kelly’s standard bronze and black axes at base 
weights. 

Bars WIRE.—Jobbers have very good stocks of barb 
wire on hand, but not enough to carry them very far 
into the spring, providing the business is normal. The 
mills have practically stopped making barb wire, and 
there have been no deliveries made to the Chicago 
market within the last month. Prices remain firm, and 
are same as last reported. 

We quote from jobbers’ stocks, f.o.b. Chicago: Painted 





barb wire in less than carload lots, $4.40 per 100 lb.; gal- 
vanized, $5.10 per 100 lb 

Bars.—While the demand for bars continues very 
heavy, mills have been able to make a better showing 
during this last week, owing to the improved transpor- 
tation facilities. 


We quote from jobbers’ stocks, f.o.b. Chicago, soft steel 
bars, $4.10 per 100 lb.; bar iron, $4.10 per 100 Ib. 


BUILDING PAPER.—Sales on building paper continue 
to be very slow, and the demand is confined mostly to 
repair work and industrial centers. Stocks on hand are 
sufficient to take care of all orders. 


We quote from jobbers’ stocks, f.o.b. Chicago, red rosin 
sheathing paper, 20 lb. rolls, 58c. per roll; 25 Ib. rolls, 72c. 
per roll; 30 Ib. rolls, 87c. per roll. 

CHAFING DisHES.—Jobbers have received large ship- 
ments of chafing dishes from the factories this last 
week, and are in a position to fill all orders promptly. 
Dealers who have not anticipated their wants are urged 
to do so, as a shortage later on in the season is pre- 
dicted. Prices remain firm and are same as last re- 





ported. 
We quote ¢ hafing- dishes from jobbers’ stocks, f.o.b. Chi- 
cago; No. 651 nickel plated, one pint, $5.25 each; No. 152 


nickel plated, two pint, $6 each; No. 743 nickel plated, three 
pint, $9.50 each. 


Foop CHOoPPERS.—Jobbers are continuing to accept 
orders up to July first, and dealers are urged to place 
their orders immediately. Prices remain same as last 


reported. 
We quote from jobbers’ stocks, f.0 b. Chicago: Universal 
food chopper No. 0, $12 2.60 per doz.; No. 1, $15.50 per doz.; 





No. 2, $18.90 per doz.; Enterprise Yo 501, $14.7 70 per doz.; 
No. 602, $18.90 per doz. : No. 703, $25.20 per doz 

GARDEN Hose.—Jobbers report that they have re- 
ceived unusually large orders for garden hose for both 
immediate and future shipments. Owing to the scarcity 
of fabric and rubber the manufacturers will not be able 
to make enough hose to meet the demand., 

We quote from jobbers’ stocks, f.o.b. Chicago, %-in. 3-ply 
Competition hose, 8%c. per ft.; %-in. 4-ply hose at 12%4c. 
per ft.; 14-in. 4-ply hose at 10c. per ft.; also a good %-in. 

»-ply hose at 10%c. per ft.; %4-in. at Me. per ft A better 
gr: ude of % in. 4 ply at 15c. per ft.; % in. at 13%c. The 
white cotton covered ™% in. at lle. per ft. 

GARDEN Toots.—Orders taken earlier in the season 
for garden tools are being filled as promptly as could 
be expected under the conditions. Already there is a 
shortage of certain items, and dealers who have not 
already taken care of their requirements will find these 
implements very difficult to obtain in the future. We 
quote prices from jobbers’ stocks, f.o.b. Chicago as fol- 
lows: 

Spaden. min half dozen lots, D handle, No. 2, size of blade 
7% x 12, $ 11.25 per doz. ; half-dozen lots, long handle, 
$10.75 per pn Greenleaf’s D handle spades, No. 2, $12 
per doz. ; Greenleaf’s long spade, No. 2, $12 per doz.:; spading 
forks D handle, 4 tine, No. 042, $9 per doz.; spading fork, 
long handle, No. 043, $9. 25 per doz. 

Surface Edge Cutters.—9 x 5, $7 per doz.; edge trim- 
mers, $8.40 per doz. 

Garden Trowels.—One piece steel, 90c. per doz.; garden 
trowel. polished steel with rivetted shank. 6 in., 95¢. per 
doz.; 7 in., $1.05 per doz.; 8 in., $1.15 per doz. Solid socket 
tempered steel, 6 in., $6.20 per ‘doz 

Rakes.—Solid steel rakes with polished edges and gray 
teeth, 12 in., $8 per doz.; 14 in., $8.60 per doz.; 16 in., $9.25 
per doz. Malleable iron rake with curved teeth, 10 in., $2.85; 
12 in., $3.10 per doz.; 14 in., $3.40 per doz.; 16 in., $3.60 
per doz. Malleable wrench with straight steel teeth, 12% 
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in., $4.75 per doz.; 14% in., $5.15 per doz.; 16% in., $5.50 
per doz. Wire tooth long rakes, 24 tooth, $5.25 per doz. ; 

28 tooth, $7 per doz. Ole Olson lawn rake. bent head or 
straight ‘head, 26 tooth, $5.60 per doz.; wooden hay rakes, 
20 tooth, $4 per doz.; 10 tooth, $3 per doz. Gem Dandelion 
rake for everything but leaves, 16 in., $17.50 per doz.; 24 in., 

$22 per doz. 


Garden Hoes.—High-grade razor steel welded to a soft 
steel back and will always keep sharp, all sizes at $8.25 per 
doz. Solid socket, cast steel, with eee blade six to eight 
inch, No. 12, $6. 85 per doz.; No. 13, $5.75 per doz. Blued 
finish haes, 7%- in. blade, 4%, ft. handle, rivetted shank, $5.75 
per doz. Blued finish hoes, 7%-in. blade, 4%-ft. handle, 
socket shank, $6.75 per doz. 


Oi HEATERS.—The present cold spell has created a 
new demand for oil heaters, and jobbers are accepting 
orders only subject to stock on hand. Their stocks are 
badly broken, and deliveries from the factories are 
very uncertain. 


We quote from jobbers’ stocks, f.o.b. Chicago, subject to 
stock on hand, No. 37A, $5.70 each; No. 61, $6.95 each. 


O1Ls.—Wholesale prices on single-barrel lots of oils, 
f.o.b. Chicago in iron barrels, are as follows: 


Perfection kerosene, 10%4c. per gal.; headlight, 175 test, 
13c. per gal.; gasoline, 2lc. per gal.; turpentine, 52c. per 
gal.; denatured alcohol, 80c. per gal. 


ROLLER SKATES.—This promises to be an unusually 
big season for roller skates. Jobbers already are short 
on several numbers, but this, however, is accounted for 
by embargoes which are placed on Eastern freight. 
Dealers are advised to keep their stocks well supplied, 
as a great many more skates will be sold this year than 
last, as the old skates were repaired last year and this 
year they have gone beyond repair. 


We quote from jobbers’ stocks, f.o.b. Chicago: Union Hard- 
ware Co.’s ball-bearing boys’ No. 5S, $1.50 per pair; Union 
Hardware Co.’s ball-bearing girls’ No. 6S, $1.60 per pair; 
Union Hardware Co.’s common roller skates with strap, 
No. 2, 45c. per pair; Union Hardware Co.’s common skates 
with clamp, No. 3, 50c. per pair. Barney & Berry’s boys’ 
ball- —_ extension skates, No. 1966, $1.40 per pair; 
Barn & Berry’s ball-bearing girls’ extension skates, No. 
1968, h. 50 per pair; Barney & Berry’s ball-bearing extension 
child’s skates, No. 1948, $1.70 per pair; Barney & Berry’s 
common boys’ skates, No. 1951, 50c. per pair; Barney & 
Berry’s common girls’ skates, No. 1953, 55c. per pair. 


BUTCHER KNIvES.—Retailers are anticipating their 
wants for the fall requirements now, while the prices 
are reasonable. Jobbers are urging all dealers to 
cover at once, as knives are going to be scarce, and 
higher prices will prevail. 


Butcher knives with coco-bolo handles, 6-in. blade, $4.25 
per doz.; 7-in. blade. $5 per doz.; 8-in. blade, $6 per doz.; 
with ebony handle, 6-in. blade, $4.75 per doz.; 7-in. blade, 
$6.25 per doz.; 8-in. blade, $6.60 per doz.; 10-in. blade, $11.00 
per doz.; 12-in. blade, $14.50 per doz.; 14-in. blade, $18 per 
doz.; beechwood handle fastened with 3 saw screw brass 
rivets, 6-in. blade, $3 per doz.; 6%4-in. blade, $3.85 per doz.; 
7-in. blade, $4.30 per doz.; 8-in. blade, $5.20 per doz.; 9-in. 
blade, $6.75 per doz. ; 10-in. blade, $8.25 per doz.; 12-in. blade, 
$11.25 per doz.; 14-in. blade, $14.50 per doz. 


BALE TIES AND WIRE.—An unusually large volume of 
business has been reported by the jobber on bale ties 
and wire during the last week. Stocks are running 
very low, and shipments from mills are very slow. 
Prices remain the same as last reported. 


We quote from jobbers’ stocks, f.o.b. Chicago, as follows: 
Bale ties, 60-10-10 per cent off standard list; half sizes, 7% 
per cent less; plain annealed wire, No. 14, $4.35 per 100 Ilb.; 
No. 15, $4.45 per 100 lb.; No. 16, $4.55 per 100 Ib. 


Cut NatLs.—Jobbers have no cut nails on hand ex- 
cept in odd sizes. Orders are taken subject to stock 
on hand, with the market price ruling on the date of 
shipment. 

CLocks.—Sales continue very heavy, as is usual dur- 
ing the dark months. Jobbers’ stocks are badly broken, 
and prices remain firm and are same as last reported. 

We quote from jobbers’ stocks, f.0.b. Chicago, as follows: 
The American alarm clock in less than dozen lots, $11.04 per 
doz.; in dozen lots, $9.67 per doz.; in case lots of 4 dozen, 
$9.43 per doz.; Lookout alarm clocks, in less than dozen lots, 
$12.61 per doz.; dozen lots, $12.24 per doz.; case lots of 2 
dozen, $11.88 per doz.: Tattoo alarm clocks, dozen lots, $18. 24 
per doz.; case lots of 50, $17.52 per doz.; The Slumber 
Stopper alarm clock, dozen lots, radium dials, $23.04 per 
doz.; Big Ben alarm clocks, $2 each; Baby Ben alarm clocks, 
$2 each. 

CLIPPING AND SHEARING MACHINES.—Between now 
and April first will be the best season for horse clip- 
pers. Dealers are urged to keep their stocks up to nor- 
mal, as the farmer will not wait for clippers crdered 
from the jobber when he comes into the market; there- 
fore, the dealer that has these on hand is the one going 
to get the business. On account of the high prices of 
wool the demand for sheep-shearing machines is away 
above normal, as the farmer prefers this to the hand 


clipper. Prices remain firm, and are same as last re- 
ported. 
We quote from jobbers’ stocks, f.o.b. Chicago, as foilows: 
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Stewart’s No. 1 ball bearing horse clipping machine, $8.75 
each, list; py ae No. % sheep and goat shearing machine, 
$11 each, list; No. $12.75 each, list. Discount 25 per cent. 
Coates No. 179 ell horse clippers, $1.20 per pair; Coates No. 
129 (Newmarket) clippers, $1.65 per pair; Coates No. 71 fet- 
lock clippers, $1.05 per pair. 

HAND TOILET CLIPPERS.—Jobbers report very heavy 
sales on hand toilet clippers, especially in the vicinity 
of cantonment camps. Stocks are very low and hard 
to obtain from the factories. 

We quote from jobbers’ stocks, f.o.b. 
Yankee clipper, $1.05 each; Khedive, 
$1.58 each. 

OPEN-BLADE RAzors.—The unusual demand for open- 
blade razors has created a shortage. Formerly the 
bulk of these razors were imported from Germany, but 
now all business is handled by American manufactur- 
ers, who are not in a position to make enough razors 
to meet the demands. Prices have advanced during the 
last week. 

We quote from jobbers’ stocks, f.o.b. Chicago: Full hol- 
low ground, $17.25 per doz.: three- -quarters hollow ground, 
$14.75 per doz. 

SAFETY Razors.—Owing to the fact that nearly every 
soldier and sailor includes in his equipment a safety 
razor, factories are unusually busy. The demand con- 
tinues and jobbers’ stocks are rather low. 


We quote from jobbers’ stocks, f.o.b. Chicago, as follows 
Gillette, $45 per doz.; Auto Strop, $45 per doz.; Gem, in 
one dozen lots, $8.40 per doz.; 3 dozen lots, $8 per doz.; 
12 dozen lots, $7.50 per doz. Ever Ready, in one dozen 
lots, $8.40 per doz.; 3 dozen lots, $8 per doz.; 12 dozen lots, 
$7.50 per doz. 

Blades.—Gem, in 1 dozen sets, 7 blades to a set, $3 per 
doz. sets; Ever Ready, one card containing 1 gross blades, 
one- — dozen to a package, 24 packages to the card, for 
$5.2 Gillette and Auto Strop, 75c. per package of : 
38c. , package of 6 

Door Mats.—Stocks on door mats are badly broken 
and sales continue very satisfactory. Prices remain 
firm and are same as last reported. 


We quote from jobbers’ stocks, f.o.b. Chicago: Galvanized 
steel wire mat, 16 x 24, $6.50 per doz.; 18 x 30, $8 per doz. ; 
22 x 36, $11 per doz. Flexible galvanized cold rolled steel 
mats, 16 x 24, $10.35 per doz.; 18 x 30, $14.30 per doz.; 22 
x 36, $21 per doz.; 26 x 48, $34.65 per doz. 

EAves TROUGH AND GUTTER PiPE.—There has been 
no falling off on the sales of eaves trough and gutter 
pipe. Jobbers have fair stocks on hand and are filling 
all orders promptly. Prices remain firm and are same 
as last reported. 


We — from jobbers’ stocks, f.o.b. Chicago, as follows: 
29-gage, lap joint eaves trough, 5-in., $5.70 per 100 ft.; 29- 
gage conductor pipe, 3-in., $6 per 100 ft. 


FILES.— Very satisfactory business was reported on 
files last week both from industrial and retail sources. 
Stocks are fair and prices remain the same as last re- 
ported. 


We quote from jobbers’ stocks, f.o.b. Chicago, the follow- 
ing discounts from list: Nicholson files, 50-10-2144; New 
American, 60-71% ; Disston, 50-10-5; Black Diamond, 50-10. 


Guass.—It is reported that the glass manufacturers 
have agreed to work on half time and as most of their 
product is now diverted to government use, there will 
be very little glass to be had in the near future. While 
the demand is unusually light, stocks are very low. 


We quote from jobbers’ stocks, f.o.b. Chicago, as follows: 
Single strength A, first three brackets to 40-in., 84 per cent 
off; all sizes over 40-in., 83 per cent off; list sizes of double 
strength AA, 84 per cent off 


GUNS AND RIFLES.—Sales on guns and rifles are re- 
ported about normal. Dealers are urged to anticipate 
their wants, as there is bound to be a shortage later on 
in the season. Prices remain firm and are same as last 


Chicago, as follows 
$1.10 each; No. 141, 


reported. 

We quote from jopbers’ stocks, f.o.b. Chicago, single barrei 
shotguns. 12 gage, 30 or 32-in. barrel, with plain ejector, 
$5.25 each; with automatic ejector, $5.50; 12 gage, double 


barrel shotgun with hammer, $12; hammerless, $14.75; Rem- 


ington auto-loading, 12 gage, $42.85. 

LANTERNS.—The demand for lanterns continues very 
heavy and jobbers’ stocks are badly broken on several 
numbers. The high grades of lanterns are selling fast- 
er than the cheaper ones. There has been no change in 
price reported. 

We quote from jobbers’ stocks, f.o.b. 
No. 242 tubular, $7.50 per doz.; the large size, cold blast, 


2, $11.50 per doz.; No. 299, tubular dash lantern, $10.25 
doz. 


LINSEED O1IL.—Price on linseed oil jumped six cents 
per gallon during the last week. Manufacturers claim 
this is owing to the shortage of flax. The shortage of 
shipping has curtailed the amount of flax, which comes 
from South America. Jobbers have enough on hand to 


Chicago, as follows: 
No. 
per 
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take care of all immediate requirements and are mak- 
ing prompt deliveries. 

- We quote from jobbers’ stocks, f.o.b. Chicago, as follows: 
Strictly pure, old-process linseed oil, in carload lots, raw, 
$1.34 per gal.; boiled, $1.35 per gal.; in single barrel lots, 
raw, $1.39 per gal.; boiled, $1.40 per gal. 

NuTs AND Bo.Ts.—Both jobbers and retailers report 
that sales on nuts and bolts have picked up very mate- 
rially during the last week. Jobbers’ stocks are fair, 
but owing to embargoes, deliveries from the mills are 
very slow. Prices remain firm and are the same as last 
reported. 

We quote from jobbers’ stocks, f.o.b. Chicago, as follows: 
Machine bolts, up to % x 4 in., 40-10 per cent discount: 
larger sizes, 30 per cent discount; carriage bolts up to % x 6 
in., 40 per cent discount; larger sizes, 25 per cent discount; 
hot pressed nuts, square or hexagon, $2 off per 100 Ib.; lag 
screws, 50 per cent discount; washers, $3 off per 100 Ib. 

PAINTS.—Large shipments of paints have been made 
to the dealers during the last ten days on orders taken 
earlier in the season. Jobbers’ stocks are fair and deal- 
ers are urged to keep good stocks of paints on hand, as 
the farmer is expected to come into the market for a 
large quantity in the early Spring. 

We quote from jobbers’ stocks, f.o.b. Chicago: No. 1 house 
paint, $3 per gal.; second grade, $2.50 per gal.; third grade, 
$1.80 per gal. 

PouLTRY NETTING.—Jobbers have been busy the last 
week shipping out orders for poultry netting and are 
making fairly good deliveries. Manufacturers have been 
delayed in shipments, owing to embargoes, and jobbers’ 
stocks are, therefore, very low. Prices remain the same 
as last reported 

We quote from jobbers’ stocks, f.o.b. Chicago, poultry net- 


ting as follows: Galvanized before weaving, 50 per cent dis- 
count; galvanized after weaving, 45 per cent discount from 
list. 


Rope.—Deliveries from the mills are improving and 
jobbers and manufacturers report that sales are about 
equal to those of last year. Manufacturers are being 
taxed to their fullest capacity to meet the present de- 
mand. There has been no change in prices since last 
reported. 

We quote from jobbers’ stocks, f.o.b. Chicago, as follows: 
No. 1 manila rope, 33%c. per Ib. base; No. 2 manila rope, 
324%4c. per lb. base; No. 3 manila rope, 28\%4c. per Ib. base; 
sisal rope, No. 1, 23%4c. per lb.; No. 2, 20%c. per Ib. 

SAND PAPER.—Sales on sand paper have improved 
during the last week. Retailers report very satisfactory 
sales and jobbers’ stocks are moving very rapidly. There 
has been no change in prices since last reported. 

We quote from jobbers’ stocks, f.o.b. Chicago, as follows: 
No. 1 sand paper, best grade, $6 per ream; cheaper grade, 
$5.40 per ream. 

ScrEws.—Large quantities of screws are being used 
both by the retailer and large furniture manufacturers. 
Jobbers’ stocks are fair, but as most of these screws are 
made in the East, the embargoes make deliveries from 
the mills very slow. 

We quote from jobbers’ stocks, f.o.b. Chicago: Flat head 
bright screws. 75-10-10; round head blued, 70-10-10; flat 
head brass, 421%4-10-5; round head brass, 40-10-5. 

SoLpER.—The shortage of solder is very acute and 
jobbers are confining their sales entirely to stock on 


TWIN 


St. PaAuL and MINNEAPOLIS, 

Feb. 22, 1918 
Wis the usual Minnesota abruptness the weather 
moderated from the extreme cold of the past 
several weeks and last week leaned forward toward 
spring. With corresponding rapidity trade responded to 
weather conditions and assumed almost a spring-like 
aspect. Calls for prices on gardening equipment are 
becoming more frequent, and paints and painting equip- 
ment are moving better than for many weeks. Sales 
totals are well up with those of last year, with the ex- 
ception of builders’ hardware and equipment. It is too 
early in the year to expect much interest along this 
line. Prospects are promising, however, especially in 
’ the smaller towns throughout this section, for a fair 
year in the building line. It will show very little specu- 
lative building, the larger proportion being homes. 
There is plenty of money in the country for this class 
of work and enough will be done to be of interest along 

hardware lines. 
Heatless Mondays apparently had little effect on sales 
totals. Saturdays and Tuesdays made up for the closed 
days to a large degree. The universal closing worked 
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hand and all orders are accepted with the above under- 
standing. Prices are same as last reported. 

We quote from jobbers’ stocks, f.o.b. Chicago, warranted 
half and half solder, 47c. per lb.; No. 1, plumbers’ solder, 
45%c. per Ib 

SASH WEIGHTS.—The demand for sash weights is very 
light and from all indications, there will be hardly any 
market for them the balance of the season. Jobbers’ 
stocks are correspondingly low, but ample to take care of 
all demands. 

We quote from jobbers’ stocks, f.o.b. Chicago, sash weights, 
in ton lots, $39 per.ton; in smaller lots, $40 per ton. 

STEEL TRAPS.—The light snow of the last week has 
stimulated the sale of steel traps and hunters are out 
in larger numbers than ever. Retailers’ sales, especially 
in the North West have been good. Jobbers’ stocks are 
low and prices remain same as last reported. 

We quote from jobbers’ stocks, f.o.b. Chicago: Victor traps 
No. 0, $113 per doz.; No. 1, $1.32 per doz.; No. 1%, $1.98 per 
doz. ; No. 2, $2.77 per doz.; No. 3, $3.70 per doz.; No. 4, $4.36 
per doz. Oneida traps, No. 0, $1.53 per doz.; No. 1, $1.79 per 
doz.; No. 1%, $2.69 per doz.; No. 2, $3.94 per doz.; No. 3. 
$5.24 per doz. 

Tacks.—Retailers and furniture manufacturers have 
been placing large orders for tacks during the last week. 
The result is that jobbers’ stocks are running low. De- 
liveries from the mills are very slow and prices remain 
firm. 

We quote from jobbers’ stocks, f.o.b. Chicago: Upholster- 
er’s tacks, 6 oz., 25-lb. boxes, 17c. per Ib.; bill posters’ tacks. 
6 oz., 25-lb. boxes, 1644c. per Ib. 

Tin PuLatTe.—The shortage of fuel and embargoes 
have curtailed the shipments of tin plate into the Chi- 
cago market. The result is that jobbers’ stocks are very 
low and prices are firm. 

We quote from jobbers’ stocks, f.o.b. Chicago, as follows 
IC coke tin, 20 x 28, 180-Ib, boxes, $19.90; 200-lb. boxes, $20; 
214-lb. boxes, $20.25; IC Mohawk tin, 20 x 28. 214-lb. boxes. 
$22.90; IC Calvin tin, 20 x 28, 214-lb. boxes, $26.75; LX tin. 
20 x 28, 270-Ib. boxes, coke, $22.80; Mohawk, $26; Calvin, 
$30.75. 

WHITE LEAD.—The demand for white lead continues 
to be very satisfactory. While there has been no change 
in price, an advance is expected. 

We quote from jobbers’ stocks, f.o.b. Chicago, as follows: 
Carter’s white lead, in 100-lb. lots, $11.25 per 100 Ib.; IXL 
white lead in 100 Ib. lots, $9.25 per 100 Ib. 

WIRE NAILS.—Owing to embargoes, deliveries of nails 
in the Chicago market, have been reduced to a mini- 
mum and jobbers are entirely out of several of the best 
sellers. The local mills have been unable to ship nails, 
owing to the shortage of fuel and raw material. One 
jobber reported that he had a carload on the way, the 
first one to be shipped in three weeks. While the demand 
is below normal it more than equals the supply. 

We quote from jobbers’ stocks, f.o.b. Chicago, common wire 
nails. $4.25 per keg, base; cement-coated nails, $4.25 per 
keg, base. 

WRAPPING PAPER.—Very satisfactory sales on wrap 
ping paper are reported during the last week. Jobbers 
have fair stocks on hand and are filling all orders 
promptly. Prices remain unchanged. 


We quote from jobbers’ stocks, f.o.b. Chicago, krafts wrap- 
ping paper, 9c. per lb.; express wrapping paper, 10'%c. per Ib 


CITIES 


no hardship on any locality as all were compelled to 
observe the same rule. Each Tuesday saw a grand 
rush to make up lost time. 

Traffic is moving more freely now and this district 
begins to see daylight ahead in the matter of clearing 
shipping terminals. Embargoes are still in force and 
it probably will be some time yet before they will be 
removed. Both jobbers and retailers have quantities 
of goods en route from factories, tied up “somewhere 
between here and there,” and no one knows just where. 
Even express companies cannot guarantee delivery as 
they are overwhelmed with bulk and tonnage. 

Bank reports for this section continue to show a 
healthy increase over previous years. Notwithstanding 
the large investments in government projects, Red 
Cross work and the Y. M. C. A. war work, savings ac- 
counts are ahead of last year. This enormous garden 
spot has hardly been touched a by the effect of the 
war in comparison to some other parts of the world. 
It is true, however, that eastern districts have profited 
more directly from war contracts. A fair amount of 
work under this heading has come here and a greater 
proportion will doubtless follow as time progresses. 
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Equipment for this event is being rapidly assembled and 
completed. 

The flour mills of Minneapolis, in conforming to the 
Government flour regulations, have found that in some 
cases an entire change of machinery has been neces- 
sary. This has meant the employment of labor to no 
small extent. The mechanic and tradesman has been 
invited to register with the Government, stating his 
ability and experience. Hundreds have availed them- 
selves of the opportunity and this will eventually mean 
that large numbers of this class of customers will go 
to other parts of the country for employment. Viewed 
in one way this will mean improved revenue here, be- 
cause earnings will be sent back here to the families 
left behind. If the workmen remained here, with building 
at ebb tide, their earning power would be ‘much reduced. 

Collections are normal for this season of the year. 
Money rates, while higher on the average than formerly, 
are not out of proportion with the times. Prices show 
a few changes, nearly all being advances. Sheet tin 
shows a decline with some of the jobbers. A few other 
minor changes have taken place. Glass has made the 
long expected advance. 


AxEs.—Sales are normal and the supply from fac- 
tory is as slow as ever. 


We quote from local jobbers’ stocks: Single bit axes, base 
weights at $13.50 per dozen; double bit, base weights at 
$17.50. Sager handled single bit axes at $15 per dozen, 


Quaker City boys’ 


AsH Sirters.—Anything in the form of a rotary gal- 
vanized ash sifter is entirely off the market. Sales are 
diminishing and the call is very light at this season. 
Price remains unchanged 

We quote from local jobbers’ stocks: Wood barrel ash 
sifters at $6 per dozen, round metallic at $3.15, and square 
wood at $2.50 per dozen. 

BALE TiEs.—Sales are normal with stocks badly de- 
pleted. Some sizes are entirely off the market and with 
the slower freight shipments at present, there is small 
chance of replenishing. Prices remain unchanged. 

We quote from local jobbers’ stocks: Bale ties at 60 per 
cent from standard lists, or 8Y % x 15 at $1.84 per bundle, 
9 x 15 at $2 per bundle, and 91 M% x15 at $2.16. 

BARBED WIRE.—Out of town dealers are beginning to 
order their spring stocks. Mill shipments are still very 
slow. Prices remain unchanged. 

We quote from local jobbers’ stocks: Painted cattle wire 
at $3.65 per 80-rod spool, painted hog wire at $3.79 per 80- 
rod spool, galvanized cattle wire at $4.20 per 80-rod spool, 
galvanized hog wire at $4.36 per 80-rod spool. 

BUILDING PAPERS.—Sales continue light but jobbers 
report a very satisfactory business out of town. The 
trend of the building this season will undoubtedly be 
toward the smaller cities and towns and local sales 
will be lighter than they were a year ago. Prices show 
some advance. 

We quote from local jobbers’ stocks: Red rosin 
$77 to $90 per ton. No. 2 tarred felt $3.10 per cwt. 
felt at $1.52 to $1.77 per roll. 

Braps.—The brad situation and prices remain un- 
changed. 

We quote from local jobbers’ stocks: Wire brads in 25-lb. 
boxes at 70 and 70-10 per cent discount from standard lists. 

BRIGHT AND BRASS WIRE Goops.—There has been no 
change in price and sales are light. Shipments from 
the factories are far from being satisfactory. 


at $10 per dozen. 


paper at 
Threaded 


We quote from local jobbers’ stocks: Bright wire goods at 
80 per cent. Brass wire goods at 75 per cent from standard 
lists. 





bolts among the different jobbers. All quotations hold 
good in most cases, with sales light except to shops and 
factories. 

We quote from local jobbers’ stocks: 
at 40-10 per cent or 40-10-5 per cent, 


Small machine bolts 
large machine bolts at 


35 per cent, small carriage bolts at 40, or 40-5 per cent; 
large carriage bolts at 30 per cent; lag screws at 40-10 per 
cent, stove bolts at 60 per cent or 60-10 per cent. 


CoaAL Hops.—The change in price adopted last week 
has been taken with sales running somewhat lighter 
than a few weeks ago. 

We quote from local jobbers’ stocks: 17-in. japanned open 
coal hods at $4.20 to $4.25 per dozen, 18 in. at $4.55 to $4.75, 
japanned funnel 17 in. at $5.15 per dozen, japanned funnel 
18 in. at $5.75 per dozen, galvanized open 17 jin. at $5.35 to 
$6.30 per dozen, galvanized open 18 in. at $6.25 to $6.85 per 
dozen, galvanized funnel 17 in. $7.80, galvanized funnel 18 in. 
at $8.40 per dozen. 

FiLEs.—This seems to be one article that is in uni- 
versal demand under present conditions. Some sizes 
are almost impossible to obtain and factory shipments 
are extremely slow. Local jobbing houses are out of 
some kinds and sizes. Prices remain unchanged. 


We quote from local jobbers’ stocks: Nicholson 
50-10 per cent, Arcade at 65 per cent; Riverside 
cent, Royal at 65 per cent from standard lists. 


GALVANIZED PAILS.—The same conditions prevail on 


files at 
at 60 per 
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this item as on galvanized tubs. It is difficult to gage 
stocks to meet even the ordinary demand because of the 
broken condition of jobbers’ stocks. 

We quote from local jobbers’ stock’: 
vanized pails at $3.13 per dozen; 10 qt., $3.53 to $3.60 per 
dozen; 12 qt., $3.80 to $3.88 per dozen; 14 qt., $4.30 to $4.35 
per dozen; 16 qt., $6.50 per dozen; 18 qt., $7.60 per dozen. 

_ GALVANIZED TuBs.—Sales are moderate with reduc- 
tion in price made a week or so ago still on. nt ged 
shipments are delayed in some instances as much 
six weeks. 

We quote from local jobbers’ stocks: Standard No. 0 gal- 
vanized tubs at $8.20 per dozen, No. 1 at $10.08 to $10.22 
per dozen; No. 2, $11.34 to $11.40 per dozen; No. 3, $12.84 
to $13.23. Heavy galvanized tubs, No. 1 at $18 per dozen; 
No. 2, $19; No. 3, $20. 

GLAss.—The advance which has been pending for so 
long has finally been put into effect. Stocks are still 
in fair condition in this locality. 

We quote from local jobbers’ stocks: Single strength 
A-grade glass, first three brackets, 82 per cent; larger, 80 
per cent. Double strength, 80 per cent from standard lists 

LINSEED O1IL.—Price is still steady at old quotation 
and sales are very light. 

We quote from local jobbers’ 
barrel lots at $1.31 per gallon. 
at $1.30 per gallon. 

PouLtry NETTING.—More interest is being shown by 
the dealers in this product with a view of having the 
spring stock when the call increases. No change has 
been made in price. 

We quote from local jobbers’ stocks: 
50 per cent from new standard lists. 

Putty.—Putty continues to move very satisfactorily 
although bulk of the sales are for repair jobs. No 
change has been made in price. 

We quote from local jobbers’ stocks: Commercial putty in 
bladders, barrel lots at $3.65 to $3.77 per cwt. 

Rope.—Price still holds steady at old quotation, al- 
though advance in price may be put into force in the 
near future. Raw material is not being transported 
any more briskly than for some weeks past and the 
wire rope situation remains unchanged. 

We quote from local jobbers’ stocks: First grade manila 
rope at 34 cents per Ib., base; first grade sisal rope at 24 
cents per lb., base; cotton rope at 24 cents per lb., base; 
Swedish wire rope, or crucible rope, at list, plus 25 per cent. 

SANDPAPER. About 
the only sales’*being made to shops and factories. Price 
remains unchanged. 

We quote from local jobbers’ stocks: Flint paper at 15 per 
cent from standard lists, or best grade No. 1 at $6.75 per 
ream; second grade No. 1 at $5.63 per ream; No. 1 garnet 
at $10.12 per ream. 

SasH Corp.—Sales are not improving as yet and 
price remains stationary. 


8-qt. common gal- 


linseed oil 
barrel lots 


stocks: Boiled 
Raw linseed oil, 


Poultry netting at 





We quote from local jobbers’ stock: Common sash cord 
at 45 to 50 cents per Ilb., base. Best grade sash cord at 77 
cents per lb., base. 

SIDEWALK SCRAPERS.—Sales have been remarkably 


good on this class of goods this season. They are still 
continuing with prospect at the present time of being 
very good for some weeks to come. Prices remain un- 


changed. 

‘Ve quote from local jobbers’ stocks: Steel sidewalk scrap- 
ers, $3.20 per dozen. Walk and snow scraper, $6.75 per 
dozen. 


SNow SHOVELS.—This is a close companion with the 
item above and present conditions should enable the 
dealer to clean up his stock in a pretty fair manner. 
Price remains unchanged. 


We quote from local jobbers’ stocks: No. 33 galvanized 
snow shovel at $9.50 per dozen, No. 34, $10.25 per dozen; 
steel blade straight handle, $6.25 per dozen; wood blade, 
straight handle, $3.25 per dozen. 


SHEETS.—No change has been made in price and 
sales are only moderate. 


We quote from local jobbers’ stocks: 28-gage black sheets 
at $6.57 per cwt.; 28-gage galvanized at $7.82 per cwt. 
STEEL TRAPS.—Sales continue very good with no 


change in price. 

We quote from local jobbers’ stocks: No. 0 Victor, $1.27 
per dozen; No. 1 Victor, $1.50 per dozen; No. 1144 Victor, 
$2.26 per dozen; No. 2 Victor, $3.16 per dozen; No. 0 New- 
house, $1.74 per dozen; No. 1 Newhouse, $2.04 per dozen; 
No. 1% Newhouse, $3.05 per dozen; No. 2 Newhouse, $4.48 
per dozen. 

StovE PirpE ELBOws AND DAMPERS.—Retail sales are 
becoming smaller, but dealers are putting in orders 
for the next fall’s stock. Price remains steady. 

We quote from local jobbers’ stocks: 6-in. common stove 
pipe at 17 to 22 cents per joint in crate lots. Four-piece, 
6-in. elbows at $1.44 to $1.50 per dozen. Adjustable, $1.57 
to $1.80 per dozen. Cast iron 7-in. dampers, $1.10 to $1.20 
per dozen. 

TACKS.—There has been no change in price of tacks 
and sales are light. 


We quote from local jobbers’ stocks: Cut tacks at new list 
plus 10 per cent. Wire tacks at new list plus 15 per cent. 
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TIN PLATE.—There has been a slight reduction in the 
price of tin in boxes, although the difference is not 
enough to make any great difference in the price of 
manufactured articles. 

We quote from local jobbers’ stocks: 20 x 28 Ideal 8-lb. 
coating, $33 per box. Furnace coke, ICL 20 x 28, $33 per 
box; IC roofing tin, 20 x 28, 8-lb. coating at $19 per box. 

WIRE NAILs.—Stocks on wire nails are badly depleted 
both with dealer and jobber. Nail shipments are ex- 
tremely slow and shipments that have been started from 
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the factory are tied up by railroad conditions en route. 
Price remains unchanged. 
We quote from local jobbing stocks: Standard wire nails, 
$4.40 per keg. Coated wire nails at $4.40 per keg base. 
WirE.—No further change has been made in price 
and sales continue light, owing to the lack of building 
operations. 


We quote from local jobbers’ stocks: No. 9 black annealed 
smooth wire, $4.15 per cwt. No. 9 smooth galvanized wire at 
$4.85 per ewt. 


CLEVELAND 


Office of HARDWARE AGE, 
Cleveland, Ohio, Feb. 26, 1918. 


HE hardware trade with retail dealers is quite sat- 

isfactory, being about normal for this season of 
the year. No seasonable goods are moving at present, 
but retailers are getting a steady volume of business in 
nearly all staple lines. The wholesale trade is only fair. 
This is still being interfered with to some extent by 
the railroad situation. While this situation has im- 
proved somewhat jobbers are still having a great deal 
of trouble because of embargoes in getting shipments 
from manufacturers and in shipping goods from their 
stores to retailers located at a considerable distance 
from Cleveland. 

While the volume of current business is scarcely up 
to normal, jobbers are getting a good amount of busi- 
ness in future orders. On many lines on which there 
has been a shortage during the past few months they 
are taking orders for delivery earlier than usual for 
the next season, and are advising their trade to place 
orders now and secure early shipments so that they will 
not be in danger of being unable to secure the goods 
when wanted. Retailers generally are taking the same 
view of the situation, and are placing future orders 
quite freely. They apparently are showing less concern 
about a possible sharp reduction in prices than they 
did some time ago. Various price changes are being 
—_ but more of these are upward rather than down- 
ward. 


AUTOMOBILE TIRES.—Jobbers are now taking orders 
for automobile tires and casings for spring delivery. A 
fair volume of business is being booked in these, but 
accessories at present are quiet. 


BicycLEs.—Jobbers are beginning to ship out bicycles 
for the spring trade, and retailers anticipate a good 
demand. The supply apparently is plentiful. Prices 
are from $2 to $4 higher than a year ago. 

Bouts, NUTS AND RIVETS.—Deliveries on large bolts 
and some sizes of small bolts are very slow. The de- 
mand upon the jobbing trade is not very active, as 
buyers of large lots are placing orders direct with the 
manufacturers at Government prices. 

Jobbers’ prices to the trade are as follows, small-lot buyers 


being charged about 5 per cent higher for bolts than the 
quotations given: Machine bolts, cut thread, small sizes, 40 


and 5 per cent off the list; large sizes, 35 and 5 off list; 
large, 25 and 5 off; stove bolts, 65 and 10 per cent off; nuts, 
hot press, square tapped, $1.90 off; hot press, square blank, 
$2.10 off; hexagon blank nuts, $1.90 off; hexagon tapped 
nuts, $1.70 off. 

BUTTS AND HINGES.—In this report in the issue of 
Feb. 14 it was incorrectly stated that butts, strap 
hinges and fancy hinges had advanced 25 per cent, 
when it should have been reported that prices were un- 
changed. 

CEMENT CoATED NaILs.—There is a heavy demand 
for cement coated nails from manufacturing plants and 
box factories. These are quoted at $3.95 per keg out 
of stock. 

CHISELS.—Buck Bros., Millbury, Mass., have made 
an advance of about 10 per cent on carpenter’s chisels, 
and a similar advance has been made on another line 
handled by a Cleveland jobbing house. 

CoTTON TWINE AND Rope.—Prices on cotton twine 
and rope have advanced 2c. a lb 

Jobbers now quote cotton twine at 62c. a lb. for No. 1, 
and cotton rope at 47c. per lb. for No. 1 

CroQquET SeTs.—An advance of 15 to 50 per cent has 
been made by the manufacturer and jobber handling 
one line of croquet sets. 

DRAIN CLEANERS AND Post Hote AvucGers.—Iwan 
Bros., South Bend, Ind., have advanced prices about 
10 per cent on drain cleaners and post hole augers. 

ELECTRICAL Goops.—There is an active demand for 
electric grills for light cooking, and for electric heaters 
for heating small rooms. Deliveries are slow on the 
latter. Jobbers also report a very good demand for 
electric irons and toasters. 


FEED CUTTERS, CORN SHELLERS, WINE PRESSES AND 


Ciper Mitits.—The Eagle Machine Co., Lancaster, Ohio, 
has made an advance of about 10 per cent on these 
goods, and a corresponding advance has been made by 
jobbers. 

FLEXIBLE TUBING.—A sharp price advance is noted 
by jobbers on flexible metal gas tubing. 

Horse SHOES.—The demand for horse shoes is light, 
as blacksmiths stocked up well when prices were lower. 

Jobbers’ prices are unchanged at $5.75 per keg to mer- 
chants. 

INCUBATORS.—Although the season is still very early 
some demand has sprung up for incubators, and various 
specialties for the poultry yard, including feeders, grit 
boxes, drinking fountains, etc., are showing some 
activity. 

LAMP Stoves.—The Taylor & Boggis Foundry Co., 
Cleveland, announces an advance of about 10 per cent 
on lamp stoves. 

LINSEED OIL.—Jobbers have advanced linseed oil 4c. 
per gal. the past week, and are now quoting it at $1.42 
per gal. in bbl. lots. 

NAILS AND WIRE.—Cleveland mills have suffered se- 
verely from the recent shortage of fuel, and have had 
their production curtailed largely during the past 
month, but operating conditions are now better. Job- 
bers report a moderate demand for both nails and wire. 
Prices are unchanged. 

Jobbers’ prices for less than carload lots are as follows: 
Wire nails, $4.05 per keg; galvanized wire, $4.55 per 100 Ib.; 
galvanized barbed wire, $4.90 per 100 lb.; No. 9 annealed 
wire, $3.80 per 100 Ib. 

O11 HEATERS.—Because of the shortage in oil heaters 
this season jobbers are now taking orders for July ship- 
ments for next fall’s trade. Retailers are being urged 
to place orders early and get in stocks during the sum- 
mer in order to avoid a shortage next winter. 

ORNAMENTAL FENCING AND GATES.—The Cyclone 
Fence Co., Cleveland, and Waukegan, IIll., has advanced 
prices about 10 per cent on its line of ornamental fenc- 
ing and gates. 

PAINTS AND VARNISHES.—The National Paint, Oil & 
Varnish Association is starting a campaign to encour- 
age the use of paints, and the slogan of this campaign 
will be “Use More Paint.” The association has already 
raised close to $500,000 for educational work, and this 
campaign will be conducted this season in addition to 
the “Clean Up and Paint Up” campaign. It is expected 
that the campaign will counteract some of the loss in 
paint business this year that will be caused by falling 
off in building activity and high paint prices. With the 
present cost of material it is stated that paint prices 
should be higher than they are, but manufacturers are 
holding prices down to help the demand. 

Jobbers quote highest grade of paint at $2.95 per gal. in 
colors, and $3.05 per gal. for whites. 

PIPE AND FITTINGS.—Jobbers report a good demand 
for wrought iron and steel pipe and fittings. Jobbers’ 
stocks are low, and shipments from manufacturers are 
slow. 

RuBBER ROOFING.—There is a good demand for rub- 
ber roofing from the retail trade, which is buying for 
spring delivery. Jobbers have fairly good stocks, but 
are complaining of slow shipments from the mills. 

SAFETY Razors.—An advance of from $16 to $20 per 
doz. has been made by jobbers on the Sextoblade safety 
razors. 

SASH WEIGHTS.—Another advance of $1 a ton has 
been made on sash weights, which are now quoted by 
jobbers at $40 per ton. 

Seep Dritis.—Jobbers are now taking orders from 
retailers in Cleveland and the suburban section for seed 
drills for early spring delivery. A heavy demand is 
expected for these this year. 

SHEETS.—The demand for sheets is light, but stocks 
—— as jobbers are unable to get shipments from the 
mills. 


Jobbers’ prices to retailers are as follows: No. 28 black, 
$6.35; No. 10 blue annealed, $5.35; No. 28 galvanized. $7.60. 
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STEAM GAUGES.—Jobbers report the demand for 
steam gauges as rather light. They are unable to secure 
deliveries from manufacturers within six or seven 
months. 


STEEL RooFING.—The demand for steel roofing is 
light, as prices have not yet got down low enough to 
stimulate buying. 

We quote standard 29 gauge corrugated galvanized roofing 
at $5.75 per square; V crimp roofing, $5.75 per square; 
rolled roofing, $6 per “square. 

STORAGE BATTERIES.—There is a good demand for dry 
cell storage batteries, and manufacturers are now mak- 
ing deliveries fairly promptly. 

We quote common dry cell batteries at 
batteries at 29c., in barrel lots. 


28e., and ignitor 

Stoves.—There is some demand for gas and coal 
cooking and heating stoves in spite of the prevailing 
high prices. Manufacturers, however, report that stove 
business is unusually quiet with them. The retail trade 
is not placing orders for future delivery, apparently 
being afraid to contract at the present prices. How- 
ever, with the high price of labor and raw material 
there is nothing on which to base a prediction that stove 
prices will show any marked decline this year. 

Syrup CANS.—A serious shortage is expected in the 
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supply of maple syrup cans. Buyers are now placing 
orders and will shortly need the cans, but jobbers are 
unable to get deliveries from the can manufacturers, 
One of the leading makers expects to be able to make 
shipments of cans in a week or two. 

Jobbers quote 1 gal. cans at $16 to $17 per 100. 


Twist DRILLS.—Deliveries if anything are apparently 
getting worse. There is a heavy demand upon jobbers 
from factories, but not a great deal of call at present 
from the retail hardware trade. 

Jobbers quote twist drills at 40 per cent off for carbon, 
and list plus extra according to size for high speed. 

VALVES.—Jobbers are getting a good volume of orders 
for valves, but they are having a great deal of difficulty 
in getting shipments from manufacturers. 

WASHING MACHINES.—The demand for electric wash- 
ing machines is very good, and jobbers are having trou- 
ble in replenishing their stocks from manufacturers. 


WEATHER STRIP.—A price advance of about 10 per 
cent has been made on the Bosley line of weather strip 
in wood and felt and all felt. Jobbers are now taking 
orders for fall shipments. 


WINDOW GLASs.—Cleveland jobbers have marked up 
prices two points on window glass. 
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Office of HARDWARE 
Pittsburgh, Feb. 26, 


HE mild weather of the past three weeks or more 

has done a whole lot to bring about betterment in 
railroad transportation conditions and also in operation 
of manufacturing plants. Incidentally general business 
conditions are much better. There is a more cheerful 
feeling pervading the business atmosphere and the out- 
look for still further improvement in general business 
conditions is very good. There is nothing so discour- 
aging to the average business man as to find shipments 
of goods on which he depends greatly delayed. This 
disarranges his whole business organization. He is 
compelled to disappoint customers, and very often loses 
important sales of goods simply because he does not 
have them in stock. 

Many stories could be told of the delays in delivery 
of goods during the past three or four months, goods 
badly needed, such as oil heating stoves, natural gas 
appliances, and other products for heating homes and 
business houses. One large plant making natural gas 
heaters is located about 70 miles from Pittsburgh. 
Shipments of goods to Pittsburgh jobbers from this 
concern were on the way six weeks and longer. 

Now, however, the railroad congestion is being rap- 
idly relieved, and manufacturers and jobbers report 
that shipments are coming in better than at any time 
since last October. 

Reports indicate that blast furnace operations are 
fully 15 to 20 per cent better and that the output of 
steel works and other manufacturing plants is also in- 
creasing very rapdly. About two weeks ago the steel 
ingot output of the Carnegie Steel Co. was down to 
between 65 to 70 per cent, but now it is very close to 
85 per cent, and there has been a corresponding in- 
crease in output of the lighter lines of finished steel 
products. It will be a long time before the confusion 
caused by the tie-up of the railroads has been re- 
moved, but it is expected that by April 1 the whole 
situation will be pretty well cleared up, and conditions 
among the railroads and operations of manufacturing 
plants will be pretty well back to normal. 

The fact that government prices on all kinds of iron 
and steel materials are in effect only until March 31, 
and are subject to revision any time after that date, is 
having the effect of holding back the placing of new 
orders for iron and steel products by consumers. The 
amount of new business placed on the order books of 
the mills over the past several months has been very 
light. The cessation of the closed Mondays is going 
to help the situation a good deal. Retail merchants feel 
that they lost many sales which they can never hope 
to regain by remaining closed on Mondays. 

Retailers are placing orders quite freely for spring 
goods, but quantities being bought are less than usual. 
There is a general feeling that probably the crest in 
prices has been reached, and any revision that may be 
made by the government or by manufacturers them- 
selves will be to a lower basis. It is verv hard to 
secure some lines of geods, esnecially cutlery of all 


kinds, this being due to the scarcity of steel among the 
mills. 


AxEs.—There is a great scarcity in the supplv of 


* axes, due to the shortage in steel, and stocks of jobbers 


and retailers are very much depleted, notably on the 
more popular brands. Nearly all makers of axes re- 
cently advanced prices 10 to 15 per cent. 

BoLTs AND Nuts.—Makers continue to report that 
probably 75 per cent or more of the new output in 
nuts, bolts and rivets is on direct or indirect government 
orders, the new demand from the general trade having 
been very quiet for a long time. The government has 
¢nquiries out for very large quantities of bolts, and 
also of rivets, but under rulings from Washington, 
D. C., no details regarding these orders are to be given 
out by the manufacturers. The fixed government dis- 
counts are very firm and are as follows: 


Large rivets, $4.65 base: 7/16 x 6 in. smaller and shorter 
rivets, 45-10 off list. Machine bolts, h.p. nuts, % x 4 in. 
Smaller and shorter, rolled threads, 50- 10 off list; cut threads, 
50-5 off list; larger and longer sizes, 40-10 off list. Machine 
bolts, ¢c.p.c. and t. nuts, % x 4 in.: Smaller and shorter, 
40-10 off list ; larger and longer, 35-5 off list. Carriage bolts 
3% x 6 in. Smaller and shorter, rolled threads, 50-5 off list; 
cut threads, 40-10-5 off list; larger and longer sizes, 4% off 
list: lag bolts, 50-10 off list : plow bolts, Nos. 1, 2, 3, 50 off 
list; hot pressed nuts. square blank. 2.50c. per Ib. off list: 
hot pressed nuts, hexagon biank, 2.30c. per Ib. off list; hot 
pressed nuts, square tapped, 2.30c. per Ib. off list; hot 
pressed nuts, hexagon tapped. 2.10c. per Ib. off list; c¢.p.c. 
and t. square and hexagen nuts, blank, 2.25c. per Ib. off list; 
c.p.c. and t. square and hexagon nuts, tapped, 2.00c. per Ib. 
off list. Semi-finished hexagon nuts, % in. and larger, 
60-10-10 off list; 9/16 in. and smaller, 70-5 off sist; stove 
bolts, 70-10 off list; stove bolts, 2% per cent extra for bulk: 
tire bolts, 50-10-5 per cent off list. The above discounts are 
frédm present lists now in effect. All prices carry standard 
extras. 


CHISELED AND EDGED TooLts.—The new demand for 
these goods is reported by jobbers to be very heavy, 
and they report they are unable to keep their stocks 
complete owing to delayed shipments from the manu- 
facturers, and also because of scarcity of these goods. 
Three or four of the larger makers have recently issued 
new price lists showing average advances of 10 to 15 
per cent. 


CuT NaiLs.—Mills report an active demand for cut 
nails, and jobbers and retailers are disposing of their 
stocks about as fast as they are received. The output 
of cut nails has been restricted very much owing to the 
shortage in supply of steel. Prices are firm, but are 
not expected to be revised on March 31, this being the 
date on which the present government price holds good. 

We quote cut nails in carloads and larger lots at $4 base. 
per keg, f.o.b. Pittsburgh, jobbers and retailers charging 
$4.50 to $4.75 per keg in small lots from store. 

IRON AND STEEL BArs.—The new demand for both 
iron and steel bars is not very active, but mills are sold 
up for months ahead, the shortage in supply of steel 
and also the railroad congestion having cut down out- 
put very much. For this reason mills that some time 
ago had orders enough to take their output for two or 
three months now find they are sold ahead for four or 
five months. The prices quoted below are for large 
lots of iron and steel bars, jobbers charging the usual! 
advances for small lots from store. 

We quote steel bars rolled from old steel rails at 3c. ; 


steel billets, 2.90c., and refined iron bars, 3.50c., f.o.b. 
burgh. 
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SHEETS.—There is not much new buying in sheets, 
the consuming trade being well covered, but shipments 
have been greatly delayed and stocks held by jobbers 
and retailers are reported as very low. The output of 
sheets is not above 40 per cent of normal, some con- 
cerns diverting more and more of their output of steel 
to the manufacture of tin plate, and we desire to get 
out a maximum output to meet government needs. 
Very heavy orders for sheets continue to be placed by 
the government, and one large contract for galvanized 
sheets to be ‘used in building hangars in France is ex- 
pected to be placed among the mills in a very short 
time. 

Maximum prices on sheets in carloads and larger lots are 
as follows: Nos. 9 and 10 blue annealed sheets at 4.25c., 
No. 28 Bessemer black, 5c., and No. 28 galvanized, 6.25c., 
rolled from either Bessemer or open hearth stock, all f.o.b. 
mill, Pittsburgh, in carloads and larger lots, actual freight 
to point of delivery added. Dealers will charge the usual 
advances for small lots from store. 

TIN PLATE.—The loss in output of tin plate in the 
past three months due to blizzards, railroad congestion 
and shortage in steel is greatly to be regretted, as it 
was needed so badly by the government and can mak- 
ers to go into the manufacture of containers for food. 
It is estimated that 30 per cent of output was lost in 
December, and probably close to 40 per cent in January 
and February. However, operating conditions are now 
very much better, and output of tin plate is fast getting 
back to normal. A number of railroad embargoes have 
been removed, and the hundreds of thousands of boxes 
of tin plate and black plate for tinning that were piled 
up in warehouses of the mills have been moving out 
very freely in the past two weeks. Recently the Amer- 
ican Sheet & Tin Plate Co. made a shipment of nearly 
200 cars of tin plate from its Shenango and New Castle 
works at New Castle, Pa., over the lines of the Chi- 
cago, Milwaukee & St. Paul Railroad to the Pacific 
Coast to be used in making cans by the canneries in 
that district. Mills report an active demand for stock 


Mephisto Film Ready 


N interesting moving picture film has just been 

prepared for the W. A. Ives Manufacturing Com- 
pany, Wallingford, Conn., showing how “Mephisto” 
bits are made. The drafting room where blue prints 
for all tools and dies are made is shown, with the man 
in charge of that department at work while the gen- 
eral manager of the company comes in and gives him 
an order for a special bit. Then comes the tool room 
where tools and dies are actually made from these 
specifications. Cutting the steel to desired lengths for 
bits as specified, and the expansion bit department 
where expansion bits are made. Then begins the mak- 
ing of the “Mephisto” bit showing the round and square 
shanking, then plating. Starting the chip carrier is 
next shown and it is easy to understand that the chip 
bored by a “Mephisto” carries right through the bit to 
the very shank, if this depth of boring should be re- 
quired. 

Machine crimping is then shown. The particular bit 
in this picture is one being made for the United States 
Government to use in ship building. Clipping for 
draw screw; forming head and side spur; grinding 
edges by friction; grinding edges for perfect clearance 
to insure against binding; and.hot straightening are 
next shown. Then the forgings are inspected by the 
superintendent of the factory and the foreman in 
charge of the forging department. Leaving the forg- 
ing department the picture shows the throat of the bit 
cleared. Then sixteen filers are shown at work turning 
out four thousand bits daily. The draw screw is next 
cut. Then the bit is cold straightened, when we come 
to the polishing department, where the hollows of bits 
are polished on rubber wheels. Then the bits are bur- 
nished, the throats polished on an endless strap, and the 
bits are honed and a final inspection is made. This 
picture shows each bit being tested by a 5-hp. boring 
machine before it leaves the factory. The name, size 
and label are stamped on the shank of each bit, after 
which the picture closes with Mr. Benham, the presi- 
dent of the company, giving a few tips to a salesman 
who is just starting out on a trip. 

The film will be shown before retailers and jobbers’ 
salesmen throughout the country. 
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items of tin plate, which they say are moving out very 
freely. Our prices quoted on tin plate are for large 
lots, jobbers and retailers charging the usual advances 
for small lots from store. 


We quote tin plate at $7.75 per base box, both for Besse- 
mer and open-hearth stock, f.o.b. mill, Pittsburgh. 

We quote coke tin plate on contracts and in small lots 
at $7.75 per base box, f.o.b. mill, Pittsburgh, effective Nov. 
7, prices on all sizes of terne plates are as follows: §8-Ib. 
coating, 200-lb., $15 per package; 8-lb. coating, I. C., $15.30; 
12-lb. coating, I. C., $16.75; 15-lb. coating, I. C., $17.75; 20-Ib. 
coating, I. C., $19; 25-lb. coating, I.. C., $20; 30-lb. coating. 
I. C., $21; 35-lb. coating, I. C., $22: 40-lb. coating, I. C., $23 
oor package, all f.o.b. Pittsburgh, freight added to point of 
delivery. 


WIRE Propucts.—It is estimated that output of wire 
and wire nails in the past three months has not 
averaged over 60 per cent of normal. The supply of 
steel is very short, and some concerns that have wire 
and wire nail mills also have other manufacturing de- 
partments in which the margin of profit is larger than 
on wire products, and they are diverting as much steel 
as possible to these departments, thus cutting down 
very materially their output of wire and wire nails. 
It is said that up to Jan. 1 the government has pur- 
chased from the different mills over 400,000 kegs of 
wire nails, nearly half of which quantity was fur- 
nished by American Steel & Wire Co. alone. The 
local mills that make wire and wire nails say they are 
well sold up to July 1. Prices in effect up to April 1 
are as follows: 

Wire nails, $3.50 base per keg; galvanized, 1-in. and longer, 


including large-head barb roofing nails, taking an advance 
over this price of $2, and shorter than 1-in., $2.50. Bright 
basic wire, $3.35 per 100 lb.; annealed fence wire, Nos. 6 to 
9, $3.25; galvanized wire, $3.95; galvanized barb wire and 
fence staples, $4.35; painted barb wire, $3.65; polished fence 


staples, $3.85; cement-coated nails, $3.40 base; these prices 
being subject to the usual advances for the smaller trade, 
all f.o.b. Pittsburgh, freight added to point of delivery, 
terms 60 days net, less 2 per cent off*for cash in 10 days. 
Discounts on woven-wire fencing are 47 per cent off for list 
for carload lots, 46 per cent for 1000-rod lots and 45 per cent 
off for small lots, f.o.b. Pittsburgh 


Sargent Welfare League 


HE employees of Sargent & Co., New York, have 

organized the Sargent Welfare League, composed 
of the employees, both sexes, of Sargent & Co., and or- 
ganized solely for the purpose of providing fellow em- 
ployees in the army, navy or other services of the 
U. S. A. with the necessities or comforts they need. 
There are 150 in the league at present with weekly 
dues of 10 cents each. There is also what is known 
as a Benefactors’ Fund in which are placed all contri- 
butions received in excess of the money obtained from 
weekly dues. The officers of the league are as follows: 
President, John R. Schoemer; vice-president, C. Joseph 
Bunnell; secretary, Eugene S. Massey, and treasurer, 
Miss Lucy Lahey. 

There is an executive committee composed of six 
members who hold meetings weekly or oftener accord- 
ing to necessity, in order to afford prompt relief on all 
requests received from members in the field. 

This executive committee is constituted as follows: 
Chairman, Joseph McElroy; A. W. Rhinehart, A. J. 
Hammer, J. Versfelt and Miss Florence C. Luckey. 

That too much work will not fall on any one of the 
members, various committees have been appointed to 
care for different matters as they arise; for instance, a 
supply committee, knitting committee, stationery com- 
mittee and visitation committee. There is also a circu- 
lating library in charge of a librarian who mails bound 
books to different members in the field, the books being 
returned when read and again remailed to other mem- 
bers as often as possible. 


Under New Management 


HE Heusinger Hardware Company of San Antonio, 

Tex., opened its doors Jan. 2 under new manage- 
ment, with Edward W, Heusinger, the only surviving 
son of the founder, as president, and John W. Harring- 
ton, who has been connected with the concern as a 
traveling salesman for the past twelve years, as the new 
secretary and sales manager. The Heusinger Hard- 
ware Company was founded in 1877 and has grown to be 
one of the most progressive, influential concerns in the 
Lone Star State. 
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Brushing Away a Building Bugaboo 
No. 1 (2 cols. x 10 in.) 


OWN & GILMORE, Sandy Lake, Penn., found 

themselves up against a proposition confront- 
ing many other hardware men whose business is 
largely dependent upon building operations. A lull 
in local building activity began to assume an omi- 
nous aspect. What did Down & Gilmore do? Sit 
tight and hang on and hope? Not for a minute. 
They started an aggressive advertising campaign, 
using their entire space to point out the folly of sus- 
pending operations at a time when conditions were 
particularly favorable. One of these strong talks 
is reproduced herewith. Note the general character 
of this ad; the display is unusual and apart from 
the firm’s every day publicity—well suited to carry- 
ing a message of importance. 

To further spread the propaganda of “build now,” 
W. C. Gilmore offered prizes to High School stud- 
ents for the best articles on “Thrift” with special 
reference to the subject of building. The prize- 
winning compositions were printed in the local pa- 
per. As a result of this double-barreled campaign 
a new light was shed on the entire building propo- 
sition and headway made that could not have been 
made otherwise. All this simply goes to prove 
that all of the uses to which advertising may be put 
haven’t been discovered as yet. Conditions for 
building were actually more favorable in Sandy 
Lake than ever before, yet the public, apprehensive 
of war conditions, refused to recognize facts until 
Down & Gilmore dug them out and held them up so 
all might see. 


Adopted Our Suggestion 
No. 4 (10% in. x 14 in.) 
HE following letter received from R. L. Seely 


of the W. F. McCue Mercantile Co., Lamar, 
Col., speaks for itself: 


New York. 
In your issue of HARDWARE AGE of 


HARDWARE AGE, 
Gentlemen: 


Oct. 18 you criticised the heading of the McCue Mer- 
3ulletin. 


cantile Company We wish to assure you that 





Started a building boom 
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A Stitch in Time ae Nine 


There is another adage which says “Don’t put off 
until tomorrow what you can do today.” 

Many people have been putting off building, think- 
ing that material of this kind was too high in price. We 
trust some of these people will read this ad. and will con- 
sider these facts: 

Measured by the time and labor necessary to produce 
the money, you can build cheaper now than éver before. 
Lumber and Building Material show the least advance of 
any commodity on the market. 

Comparison of prices does hot relate merely to the 
farmer but with equal interest to the producer of practical- 
ly every basic material, copper, iron, zinc, lead, coal, pe- 
troleum, cotton. One hundred pounds of anything pro- 





duced in these lines will buy twice as much building ma-' 


terial today as in 1914. Building materials will never be 
as low in price as they were in the past. Even when peace 
comes the rebuilding of destroyed districts will create a 
demand exceeding the supply. 

And again. Througn:this whole.United States the 
people for the last several years have been accumulating 
money as never before. A large percentage of these have 
thoughts of a new home or a new building of some kind 
and there will be such a demand for building material as 
never before. 

Money expended in building in 1978 is likely to prove 
of better value in a year or two than if invested in any- 
thing else. 

There is a law of compensation and when the price 
pendulum for other things is swinging back, that of build- 
ing material will be swinging forward. 

Read the article on “thrift” by one of the high school 
students in this paper next week. 

There is a continuous circle—work that the spending 
will not cease—spend that the work will not cease. 


Down & Gilmore 


SANDY LAKE 
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Do you see that new heading on the Bulletin? 





| a wifcugs 








LAMAR, COLORADO, FEBRUARY 1918 





LUMBER FOR LESS % . 


YARDS & STORES LOCATED ATLAMAR, HOLLY, GRANADA, WILEY, McCLAVE & CHERAY W, , COLO. 





AUTOMOBILE TIRES SPECIALS 
FEDERAL TIRES 








n Tread, size 34x4 











~ All Tires Bear Our Guarantee 


ANNUAL CLEARANCE SALE 


OF 


FURNITURE, RUGS AND HOUSE FURNISHINGS 


of tod We will pl 
n rs. u 8, every 5 u r stock, every 
$29.50 Rug. every z r House f g and special At Less Than Before the War Prices 
$20.15 prices will be quoted on various oth uumerous to mention. Don't 9 Collars, price $6.75 for............$6.10 
OHIO TIRES forget the dates, FEBRUARY 11TH to FE BRI ARY 28TH. 2 Collars, price $4.75 for...........$4.25 
Plain Tread, size 30x3 «+... $13.20 afires sisi gltasstsin pi for. —e 
Plain Tread. size 30x3% $17.15 t a sal ; Broken Lines or Undesirable Merchandise, s Co — price - D _ abs — 
Rugged Treat, sie Bad. $1895. * but a stk ofthe bests ae ae eon fennaaes 
Rugged Tread, size 30x3*% $20.25 '€ ate € ffered for your inspection 


ee—Your Money Back If Not Satisfactory, 
ain] every article.aleady low-in pricg wi 


casior The ginal tags remain on ea 


ATTEND THIS SALE. IT WILL PAY. 


HORSE COLLAR SPECIALS 








February 11, 











The above collars are all first-class 
sharply reduced for this oc. ™aterial and workmanship, standard 
shapes and sizes and reliable for a full 
measure of hard service. The regular 
prices quoted are low, the cut prices 
are sure enough bargains. 


wing the actual saving. 





has ever been our policy to give you 
the best that could be had, 
for dollar you received you 
worth 





But—we haven’t taken the interest 
in your welfare and your necd: that 
we should have done. 








We knew all the time that the plan- 


“ss oo «ning of a home was an expert's job. 
Gane We knew also that evon “six in- 
<7 afl eS ches” of space wasted, would have 


aid for an attractive buffet, built-in 

“Ye Home Folk of Lamar Etachen cabinet or other convenience. 

We know many more things about 

the science of “home building and 

home designing” that we haven’t the 
space here to tell you of. 

Therefore, we feel that we are to 


and Vicinity” 
We Apologise 
Not for a misdeed done—Instcad. we 


egetegion See © dood which wo lave blame for many of our mistakes, and 
left undone. we are apologizing for our delin- 
We have sold you lumber and other quency in not acquainting you with 
building material in the past, and it these facts. 
r Now then—Place yourself in our 
position what would you do? 
There is not a man among you who 
is more interested in Lamar and Vi- 
cinity, her future and her continued 
prosperity, her community 
| ment and her wonderful oppertunt- 











than we arc, and there is not 
you who believe in Lamar as 
g as we do, therefore, have we 
t the right to step in; was it not our 
juty to interfere, ard prepare to 
Relieve you of your home building 
troubles, and save the waste? 

















There is only one answer—It Was— 
and here’s how well we are preparcd 
to do it. 


whatsoever, on matters perta.ning to 
building, for this department will keep | 
abreast of the times, and can furnish | 
you valuable information. } 
| 
| 
| 
| 
| 





In the first place we are going to 
plan and will supervise the construc- 
tion of your home free! 

Our first announcement is: 

We have made arrangements with 
he greatest home architects on earth 

to aid us in planning your future 
homes, “YE PLANRY,” leaders for 


We have added a contracting and 
building department. We hzve em- 
ployed experts to take charge of this 
department. We have erected a mod- 
ern up-to-date planing mill and cab- | 
inet shop. We are prepared to fur- | 
nenite: oa nish you plans for your Homes; estil | 

i ene aie _ | mates on your material, and work. All | 
Our Bureau of Building Information ,,;. j.’rree. Your Satisfaction is the | 
will be at all times prepared to offer Price we put on our service. Are you 
suggestions in the re-arranging, the with us. It will pay you to be. } 
remodeling, the improving or the 
modernizing of your home. At our 
‘bureau” will also be found the latest 
icsigns in sanitary barns, hen houses, 
ses, also well arranged sheds, 
s, cte., and we earnestly wel- 
come you to consult us cn any subject 
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The W. F. McCue Merc. Co. 


It’s a Little Further, But It Pays to Walk. 
LAMAR, COLORADO 


BETTER 
HOMES 














the criticism was received in the same spirit as it was 
given. After careful consideration of the matter, and 
acting upon the criticism, we have changed the heading 
of the Bulletin as per the copy inclosed. We wish you 
would deliver this paper to the party who wrote the 
criticism and ask this person to write a line and 
advise us if the heading we are now using is as it 
should be. Thanking you for this favor, we are, 
Very truly yours, 
THE W. F. McCue MERCANTILE Co. 
Per R. L. Seely. 

We, being the guilty party, it is up to us to reply 
to Mr. Seely’s letter and this, believe us, we are 
glad to do, for the improvement in the Bulletin 





heading delights our typographical eye. The Bul- 
letin is a big, impressive looking and interest hold- 
ing paper and it bothered us to see the plain type 
heading formerly used. But now things are ace 
high and the neatly designed head is an ornament 
to the paper and no small factor in heightening its 
interest. 

Conforming to our suggestion, Mr. Seely also had 
made a small plate of this heading, one column wide, 
which he uses as a head on the editorial page. We 
are naturally gratified that Mr. Seely saw fit to 
accept our suggestion and act upon it promptly, for 
our interest in store papers is great and we want 
the hardware merchant to leave nothing undone 
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that would improve their general effectiveness. 
This number of the Bulletin features a great num- 
ber of seasonable articles and lines and is replete 
with fine illustrations; those on this page are a 
sample of the excellent character of the cuts. 


A New Argument for Flashlights 
No. 2 (2 cols. x 4 in.) 


W. DARBY, adman for Foster-Farrar Com- 

* pany, Northampton, Mass., sent us this ad 
which is one of a series touching upon conservation 
of fuel and food. Mr. Darby tells us that he writes 
his ads at odd times and in the evening, but so far 
as effectiveness is concerned, we would readiiy be- 
lieve that Mr. Darby devotes all his time to ad writ- 





ing. For instance, this ad on flashlights. We have 

SAVE COAL--- 
e 
Turn Out the Lights 
STOP. THINK. No need of turning on every light in 
the house to find that book o r paper or to get that clotk- 
ing from the spare room or to go to the cellar or attic. 
A FLASHLIGHT will do j ust-as well and it will save 
just so much electricity and turn just so much coal to 
war purposes. 


We have 64 varieties of Flashlights and fresh battcries 
almost every day. 


Use a Flashlight and help win the war, 


FOSTER-FARRAR CO. 


Telephone 11 162 Main Street, 
Open Saturday Evening Opposite Draper Hote) 














The flashlight’s place in the conservation scheme 


seen a whole lot of flashlight ads, but not one with 
this novel appeal. An adman who can concoct a 
conservation appeal on flashlights is going some 
take it from us. And yet you can’t pick any flaws 
in Darby’s argument—he gets it across and that’s 
"nuff said. 

We always thought convenience and safety were 
the star appeals on flashlights, but Darby rings in 
the conservation angle and works up a corking good 
ad without saying one wee word about convenience 
or safety or any other orthodox flashlight selling 
point. How’s that for an adman who only writes 
in his spare time? 





War bread ought to sell more bread mixers 


Make War Bread 


INA 
Universal Bread Mixer 


and every particle will. be thoroughly 








mixed. You will be surprised at the 
evenness and smoothness of Bread made in a Universal 
Bread Mixer. 
minutes, leave over night to rise, and in the morning 
put in pans for baking. 


hands at all. 


Just put in your materials, turn three 


Dough need not be touched by 
Two sizes. 





FOSTER-FARRAR CO. 


Telephone 11 162 Main Street, 
Open Saturday Evening Opposite Draper Hotei 
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And Here’s Another New One 
No. 3 (2 cols. x 4 in.) 


R. DARBY wasn’t satisfied, so he springs an- 

other one: this time on Universal bread mixers. 
To date we haven’t seen a war bread appeal on any 
mixer, so we’ll have to hand it to Darby once again. 
This is a first-rate drive for business on bread- 
mixers. With the combinations of flours that the 
housewife is up against today, she’ll be glad to 
turn to the bread mixer for relief. In the days of 
wheat flour, ground fine, bread mixing was a simple 
matter, but now things are different. Mrs. House- 
wife will soon be ready to give up the attempt to 
get a smooth dough with the coarse flour mixtures 
by the old-fashioned hand method and the bread 
mixer will appeal doubly strong to her. The text 
in this ad paints an attractive picture of bread 
making the Universal way and the Foster-Farrar 
Company will find their stock of mixers depleted 
if there is any meaning at all in signs. 


Coming Conventions 


SouTH DAKOTA RETAIL HARDWARE ASSOCIATION 
CONVENTION, Mitchell, Feb. 25, 26, 27, 28, 1918. 
F. J. Shepard, secretary, Mitchell. 

AMERICAN HARDWARE MANUFACTURERS’ ASSOCIA- 
TION CONVENTION, Traymore Hotel, Atlantic City, 
N. J., May 28, 29, 30, 1918. F. D. Mitchell, secre- 
tary, Woolworth Building, New York City. 

SOUTHERN HARDWARE JOBBERS’ ASSOCIATION CON- 
VENTION, Traymore Hotel, Atlantic City, N. J., 
May 28, 29, 30, 1918. John Donnan, secretary, 
Richmond, Va. 

PACIFIC NORTHWEST HARDWARE AND IMPLEMENT 
ASSOCIATION SEMI-ANNUAL CONVENTION, Seattle, 
Wash., June 19, 20, 1918. E. E. Lucas, secretary, 
Hutton Building, Spokane. 


NATIONAL RETAIL HARDWARE ASSOCIATION CON- 
VENTION, Cedar Point, Ohio. Date not yet set. M. 
L. Corey, secretary, Argos, Ind. 


Prices and Values 


a* accomplished hardware salesman long with a 
New England manufacturing company nearly 
a century old, sends the following comment apropos 
of the tendency to contrast current prices with those 
of a score of years ago, often without considering 
other related factors. Without having checked up 
the various items as to present figures and assum- 
ing no responsibility for their accuracy, the state- 
ment is given as of passing interest: 

“A common result of the advanced cost of living 
in the past few years often leads to confusion with 
regard to prices by individuals who try to measure 
values of commodities now with those of a decade 
or two ago. 

“A Missouri farmer objected because his mer- 
chant offered him for $90 the same type of buggy 
that his father -had bought twenty years previously 
for $50. The merchant, after investigation, found 
that the father paid for his vehicle with 300 bu. of 
corn. The dealer then offered his customer in ex- 
change for 300 bu. of corn the following articles, 
viz.: One $90 buggy; one $75 wagon; one $20 suit 
of clothes; one $20 dress for his wife; one $2 dress 
for the baby; one $5 crib for the same individual; 


one $3 box of cigars; $10 worth of sugar; $10 worth 
of tea; $100 worth of gasoline and $15 worth of lu- 
bricating oil. 

“On reflection the farmer refused the offer, paid 
$90 for the buggy and went away better satisfied.” 
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A Better Bracket Can't Be Bought | 
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No. 792 


OU can’t buy or sell a better bracket 
at its price than a Stanley No. 792. 


TNS EE FRU 


Its securely riveted corrugated brace 
supplies it with as strong support as steel can 
give. 


. 


A thick coating of bright japan is baked on 
these shelf brackets. They are packed in strong, neat 
Stanley boxes. 











f 
Plated with bronze, brass, antique copper or . § 
nickeled, this bracket is known as No. 492. 4 
Include an assortment of these Stanley brackets in 
your. next order for shelf hardware. You will find i" 
included in their wide range of sizes every shelf if 
bracket requirement you will be called upon to meet. | 
Weight 
Doz. Prs. Doz. Prs. of Case, 
Size, Inches _in Box in Case Lbs. 
3x 4 l 18 60 
4x 5 l 15 80 .¥ 
5x 6 Vy 15 100 4 
5x 7 VY 12 85 4 
6x 8 VY 8 76 t 
7x 9 Vg) 5 60 4 
8x10 VY 5 74 ‘ 
10x12 VY“ 34 85 | 
12x14 VY 3 120 i 
16x18 12, 92 f 
- 
No. 792 
NEW YORK 
100 Lafayette St. © Work 
CHICAGO. 
3 EK. Lé St. 
iain New Britain Conn., U.S. A. 


Manufacturers of Wrought Bronze and Wrought Steel Hinges and Butts of all kinds, including Stanley 
Ball Bearing Butts, also Pulls, Brackets, Chest Handles, Peerless Storm Sash Hangers, Fasteners and 
Brackets, Screen, Window and Blind Trimmings, T win Rolled Box Strapping and Cold Rolled Stripped 
Steel, and Stanley Garage Hardware which is also adaptable for mill and factory use. 


See our advertisement on Box Strapping in this issue. 


























NEW GOODS AND NOVELTIES 
Products Being Placed on the Market 


by Hardware Manufacturers 


Walden-Worcester Displays 


Walden-Worcester, Inc., Worcester, 
Mass., is featuring two new stock dis- 
play boards, Nos. 78 and 180, which 
are a decided attraction in the hard- 
ware store. Board No. 78 displays a 
stock set of tools that will fit any nut 
or bolt on a Ford car from any angle 
or position. 

3oard No. 180 stocks three types of 
wrenches, ten sizes of each type. The 
entire set displays six wrenches of 
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Walden-Worcester display boards 


each size and type, making a total of 
one hundred and eighty wrenches. 
The size of each wrench is plainly 
marked on the board and also on the 
wrench. 

The faces of the boards are covered 
with sheet metal, which is handsomely 
lithographed in black and goldenrod. 
A forty-three-page catalog which the 
concern has recently published will 
be mailed to dealers upon request. 


Greenfield Die Booklet 


The Greenfield Tap & Die Corp. of 
Greenfield, Mass., has just published a 
twenty-five-page booklet which ex- 
plains and illustrates in a very inter- 
esting manner the use and advantage 
of the “Wells” self-oiling die. A copy 
of this booklet will be mailed to 
dealers upon request. 


‘*Glolite’’ Candle Lamps 


H. G. McFadden & Co., 38 Warren 
Street, New York City, has recently 
placed on the market the “Glolite” 
candle lamp, which is designed to 
eliminate the undesirable features of 
the candle flame. 

It is most artistic and decorative 
for home use, and is a perfect repro- 
duction of candle light. It is safe, 


does not smoke, drip, or smell, re- 
quires no snuffing, and is said to be 
many times more economical than 





“Glolite” candle lamp 


candles. One filling with kerosene, 
it is claimed, will burn from fourteen 
to sixteen hours, which means that 
for ordinary dinner service the “Glo- 
lite’ candle lamp requires attention 
but once a week. 

The bottom spring is easily ad- 
justed to fit any candle stick and the 
one-piece glass reservoir is sanitary 
and non-leakable. 

The “Glolite” candle lamp fills a 
long-felt demand for a practical, safe 
and economical substitute for the old 
fashioned candle. Illustrated litera- 
ture and prices will be mailed to deal- 
ers upon request, 


Adjustable Hose Band 


H. C. Disbrow & Son, Allentown, 
N. J., have recently been appointed 
distributors for the “H. C. J.” adjust- 
able hose band designed to fit all sizes 
of hose for automobiles, as well as 
hose used for other purposes. 

The hose band is easy to install and 
needs no wrench or screwdriver. One 





“H, C. J.” adjustable hose band 


decided advantage to the dealer han- 
dling this band is that it does not 
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necessitate carrying a stock of various 
sizes. 

Illustrated literature and prices will 
be furnished to dealers upon request, 


Aluminum Soldering Flux 


The L. B. Allen Co., Inc., 4521 North 
Lincoln Street, Chicago, Ill., has re- 
cently introduced a stick flux for sol- 
dering aluminum which it is claimed 
is non-corrosive, non-poisonous and 
non-acid, and which gives 16,000 to 
19,000 pounds tensile strength. 

Another product which the company 
has brought out is a unique soldering 
tool which is in a sense a combination 
torch and soldering iron, using gas for 
fuel. 





Aluminum soldering stick flux 
Bottom—Soldering tool 


The company is now featuring an 
attractive counter display carton hold- 
ing one dozen soldering sticks. Illus- 
trated literature will be mailed to 
dealers upon request. 


‘*Trojan’’ Steel Gate 


The Standard Mfg. Company, Cedar 
Falls, Iowa, has lately introduced a 
new “Trojan” steel farm gate de- 
signed with a latch which it is claimed 
never fails to catch. The illustration 
shows a double latch on the gate in- 
stead of on the post. There is noth- 
ing on the post that can get in the 
way or catch on anything going 
through the gateway, nor are there 
any hooks or projections that can in- 
jure the stock. 

The gate may be operated from 
either side. All that is necessary is to 
raise the latch rod on the nearest side 
and push the gate open. The gate 
cannot swing past the post when 
closed because the rod on the oppo- 
site side holds it. The latch is made 
of highly refined malleable, unbreak- 
able, and can be operated by the 
human hand only. No animal can 
open a new “Trojan” gate. It is 
claimed that the latch cannot get out 
of order, cannot clog and is rust proof. 

All “Trojan” gates are “Galvolt” 
galvanized unless otherwise ordered. 
The gate frames are made of 
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- 
Builders Boost This Bracket 


because it has a financial as well as a humanitarian value to 
them. An insecure scaffold means injury and damage, 
with its attendant loss and suffering. 











PARTLY FOLDED 


Ce 


FOLDED 





(Patented) 


Richards - Wilcox Steel Builders’ Brackets 


(a unit of the famous R-W Line) 


not only insure safety of workmen, save time in putting up scaffolds, 
pack into small space for transporting and storing, but actually save the 
cost of a single job requiring two dozen or more brackets. 


Made entirely of steel in two styles and sizes to fit all builders’ 
requirements. Provided with hook and tail screw for fastening bracket 
to studding. Sway braces hold bracket rigid. The strongest bracket 
made and the most easily applied. Costs no more than wooden bracket 
and will last a life time. Contractor; are enthusiastic about them. 





Illustrated and described on pages 284 and 
285 of R-W General catalog No. 12; on pages 
292-293 of No. 16 catalog. Descriptive 


folder and prices sent on request without 
obligation. 





Sliding Door Equipment 
For Barns Warehouses 


Elevator Door Fixtures 
Fire Door Hardware 
Store Ladders & Shelves 
Door Openers &Closers 
Benches & Vises 
Door Checks & Hinges 
Hardware Specialties 
Mounted Grindstones 


Overhead Carriers 

















Richard sWilcox Manufacturing (o 


PHILADELPHIA 

MINNEAPOLIS 
BOSTON 
STLOUIS 





SAN FRANCISCO 

LOS ANGELES 
NEW YORK 
CHICAGO 


Aurora, ILuinois, USA. 


Richards-‘Wilcox Canadian Co,Ltd,London ,Ont. 
“A hanger for any door that slides” 
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1%-in. diameter, heavy, rail carbon 
spring steel tubing. The upright and 
horizontal frame pieces of the gate 
held together by couplings made of 
the best grade of refined malleable. 
Each line wire is kept at the right 
tension by an _ individual tightener. 
The mesh is heavily galvanized, full 
gauge No. 9 wire. The hinges are 
made of %-in. round steel and the 
eye is formed by machine while the 
steel is hot. 


The “Trojan” gates are easily ad- 





varnish and all the uncleanliness of 
the home, factory, dairy, garage, etc. 
The various grades are as follows: 
Number 00 is for use on the finest 
surfaces only. Number 0, slightly 
heavier, is the aluminum cleanser. 
Number 1 is the next heavier grade. 
Number 2 is used for intermediate 
work between the fine and heavier 
grade. Numbers 3 and 4 are sstill 
heavier grades, the latter the heavier 
of the two; they are used principally 
for rough work. Each package con- 

















“Trojan” 


justable to any position desired. ~The 
entire gate can be raised or the outer 
end raised at any angle. The gates 
are made in all standard farm sizes 
and in models to suit all needs. They 
are furnished regularly with hinges 
and latch for wood posts, special 
hinges or latches for concrete or steel 
posts furnished at small additional 
cost. An ironclad guarantee of sat- 
isfaction goes with each gate. 

Illustrated literature will be sent to 
dealers upon request. 


American Steel Wool 


The American Steel Wool Mfg. 
Company of 451-453 Greenwich Street, 
New York City, is now featuring the 
American steel wool in a new attrac- 
























American steel wool, new package 
tive package measuring 2% in. wide 
by 7 in. high which retails for 10 
cents east of the Mississippi River. 
The American steel wool is consid- 
ered a most efficient, sanitary and 
economical rubbing material, made up 
in six grades for a multitude of uses. 
It is made by scientific methods, and 
its long fibers of genuine tempered 
steel play havoc with, dirt, grease, 


steel farm gate 


tains some illustrated literature defin- 
ing the different usages of the wool 
and also the instructions for using it. 

The company is sending the trade a 
very attractive demonstrating sign 
which may be used in the show win- 
dow or on the counter. Illustrated 
literature and trade prices will be sent 
to dealers upon request. 


Globe Ventilator Catalog 


The Globe Ventilator Company, 205 
River Street, Troy, N. Y., has recently 
gotten out a very attractive catalog 
featuring its well-known line of ven- 


tilators. It, is literally covered with 
photographs to show the massive 
number of high-¢lass clientele this 


company caters to. The copy of the 
booklet will be mailed to dealers upon 
request. 


‘*Fabco’’ Unbreakable Dolls 


The Utley Company of Holyoke, 
Mass., is at present exhibiting at the 
Toy Show in the Hotel Imperial, New 
York City, a new beautiful line of 
“Fabco” dolls, which are made of cloth 
pressed so hard that they are un- 
breakable. 


Utley “Fabco” 













Reading matter continues on page 80 
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The dolls have jointed arms and 
legs and sleeping eyes and range ip 
size from 14 to 26 inches. 

Illustrated literature and prices 
covering this company’s immense line 
of dolls, will be mailed to dealers, 
upon request. 


‘‘Up-2-Date’’ Electric 
Wringer 


The Thistle Manufacturing Com 
pany, 325-329 North Curtis Street, 
Chicago, Ill., has recently placed on 
the market an electric wringer, known 
to the trade as the “Up-2-Date.” 

This machine has a tub of kiln-dried 
red cypress mounted on well braced 
legs with casters for easy movement 
about the laundry. The driving mo- 
tor is of 1/6 horsepower rating, either 
direct current or alternating current. 
It is belt-connected to a large flywheel, 
thus giving a flexible drive and re- 
lieving the motor of excessive sudden 
strains, The gears are all machine 
cut to give smooth, efficient running 
and they are well covered to guard 
against damage to the clothes or oper- 
ator. The bearings are _ babbitted. 
For clothes agitation there is a self- 
adjusting dolly, which makes from 
80 to 90 rotations and reversals per 
minute. A galvanized cap covers the 
dolly shaft, preventing injury to the 
clothes. 

The wringer is of good construction 
with rolls of the best quality rubber 
obtainable. It is controlled by a 
handy lever at the side, which starts, 
reverses and stops it instantly. There 
is also a safety release lever, a slight 
pressure on which loosens the wringer 
rolls and thus prevents injury to the 
mechanism or to the clothes, should the 
latter become choked in the rolls. The 
wringer can be operated while the 
washer is running or independently 
and can be swung around to con- 
venient positions by merely pressing 
a special lever. This latter feature 
permits wringing from the machine 
to the rinsing tub, from the rinsing 
tub to the bluing tub, and from the 
latter to the clothes basket; both the 
two latter operations, can be per- 
formed while a new batéh of clothes 
is being churned and washed in the 
machine, thus effecting a great sav- 
ing of time. 

Every part of the machine is sub- 
stantially built and well finished, so 
that with the up-to-date features it 
possesses it makes a high-grade ap- 
pliance of great utility and value. 
Illustrated literature and trade prices 
will be mailed to dealers. 


unbreakable dolls 
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HERE IS A FAST SELLER AT 
GOOD PROFIT TO YOU, 
DEALERS. NO OTHER 
DOOR BOLT LIKE IT! 





The Improved “‘Drawtite”’ 
Door Bolt No. 396 





AADE of malleable iron and 
arranged for attaching to end 
of single, double or parrallel 


doors. It draws the doors tight together 
or against the building, making them 
weatherproof. 


When desired an ordinary padlock may 
be locked through hole shown in the 
draw-plate, thus preventing operation 
of bolt and insuring protection against 
theft and trespassing: Bolt cannot be 
removed when locked as it is securely 
held by invisible screw as shown by 
phantom in illustration. 





Packed one bolt in box with catch 
and screws ready to apply. 





ALLITH-PROUTY COMPANY 


HARDWARE MANUFACTURERS 
DANVILLE, ILL., U. S. A. 
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ARK.-——The 
changed its name to the Nevada County Hardware Company 


l’RESCOTT, McDaniel Hardware Company has 


and increased its stock from $15,000 to $30,000. A. M. West- 
moreland is president; D. L. Dillard and P. S. Harrell, vice- 
presidents, and E. Y. Blakely, secretary and treasurer. A 
complete stock of the following is carried: Automobile acces- 
sories, bathroom fixtures, buggy whips, buildeds’ hardware. 
building paper, children’s vehicles, churns, cream separators 
crockery and glassware, cutlery, dog collars, fishing tackle, 
furniture department, galvanized and tin sheets, gasoline en- 
gines, hammocks and tents, harness, heating stoves, heavy 
farm implements, heavy hardware, iron beds, kitchen cabinets, 
kitchen housefurnishings, linoleum, lubricating oils, mechan- 
ics’ tools, oil cloth, paints, oils, varnishes and glass, prepared 
roofing, pumps, ranges and cook stoves, refrigerators, sewing 
machines, shelf hardware, silverware, wagons, buggies and 
washing machines. 

STUTTGART, ARK.—The Conn-Underwood 
pany has dissolved partnership. 
the interest of Mr. Underwood and 
Hardware Company. 

JEROME, IpAHO.—L. C. Thompson has taken over the stock 
and business of the Daley-Trounson Company, and requests 
catalogs on bathroom fixtures, belting, ete. 


Hardware Com- 
tobert Conn has purchased 
will continue as the Conn 






CARTHAGE, ILL.—William H. Bartels, who has been con- 
nected with Sholl Bros. and the Sholl Hardware Company 
for over 5 years, has purchased the stock and buildings 
from the estate of Mr. Sholl. He will erect a large and 
modern structure in the near future to replace the present 


building and carry a more complete stock. Catalogs are re- 
quested on builders’ hardware, churns, cutlery, dairy supplies, 
dog collars, fishing tackle, home barbers’ supplies, mechanics’ 
tools, poultry supplies, refrigerators, shelf hardware, silver- 
ware, sporting goods and washing machines. sani 
HuMBOLDT, lowa.—QO. A. Opheim has bought the 
Albert Kirchhof in the West Side Hardware Store. 
JEWELL, lowa.—Carl T. Jacobson has commenced business 
here, dealing in belting and packing, cream separators, elec- 
trical household specialties, gasoline engines, heavy farm im- 
plements, pumps, wagons and buggies, washing machines 
Catalogs requested on farm machinery. 
MARBI Rock, Towa The Marble 
pany have opened a hardware store here. A line of belting 
and packing, bathroom fixtures, paints, oils, varnishes and 
glass, electrical household specialties, washing machines, etce., 





interest 
of 


Rock 





Hardware Com 


will be carried by the concern. 

Montour, lowa.—Bridges Brothers have dissolved partner 
ship. W. Db. Bridges will continue the business. 

Le Roy, Micu.—The Glerum Hardware Company now 
owns the stock of John Glerum, who had been in business for 
37 years 

Bock, MINN. A hardware business has been established 
here by the Sando Hardware Company. Automobile acces- 
sories, builders’ hardware, cutlery, kitchen housefurnishings, 


shelf hardware, paints, oils, varnishes and glass, shelf hard- 


ware, sporting goods, etc., will be included in its stock. 
BROWNTON, MINN.—The L. G. Prahl hardware stock has 
been bought by the J. A. Jeffers Hardware Company, which 


requests catalogs on Ford truck. 

Repwoop FALLS, MINN.—The W. T. Wileox Hardware Com- 
pany és purchaser of the Henry Fechter stock. It is planned 
to build a large addition to the present store building and in- 


motor 


crease the stock. Catalogs requested on the following: Auto/ 
mobile accessories, baseball goods, belting and packing. 
buggy whips, builders’ hardware, building paper, churns, 
cream separators, crockery and glassware, cutlery, dairy 
supplies, dog collars, electrical household specialties, fishing 
tackle, furnaces, gasoline engines, hammocks and tents, har- 


ness, heating stoves, heavy farm implements, heavy hardware, 


home barbers’ supplies, kitchen cabinets, lubricating oils; 
mechanics’ tools, paints, oils, varnishes and glass, poultry 
supplies, ranges and cook stoves, refrigerators, sewing ma- 


chines, shelf hardware, silverware, sporting goods, tin shop, 


wagons, buggies and washing machines, 
s3ETHANY, Mo.—Carl and Earl Hamilton have recently 
opened a hardware store here under the name of the Ham- 


ilton Hardware Company, carrying a 
buggy whips, builders’ hardware, 
cutlery, dairy supplies, dog collars, dynamite, electrical house- 
hold specialties, fishing tackle, furnaces, galvanized and tin 
sheets, gasoline engines, heating heavy hardware, 
home supplies, kitchen housefurnishings, plumbing 
department, poultry supplies, prepared roofing, pumps, ranges 
and cook stoves, refrigerators, sewing machines, shelf hard- 
ware, silverware, tin shop and washing machines. 


stock of baseball goods, 


churns, cream separators, 


stoves, 
barbers’ 


Iessex, Mo The Russell Whitener Implement Company, 
doing both a wholesale and retail business, has enlarged its 
store building and added a stock of furniture and heavy 


hardware 

COLUMBUS, NeB--W. Ju. ABoetteher has started in business 
here dealing in belting ‘nd packing, bicycles, builders’ hard- 
ware, children’s vehicles, churns, cream separators, cutlery 
dairy supplies, dog collars, galvanized and tin sheets, heating 
stoves, heavy farm implements, heavy’ hardware, home bar- 
supplies, kitchen housefurnishings, lubricating oils, me 
tools, poultry supplies, ranges and cook stoves, sew- 


bers 
chanics’ 


ing machines, shelf hardware, silverware, tin shop and wash 
ing 


machines 


Notes of the Retail Hardware Trade 






FAIRBURY, NEB.—The Friesen & Company stock was recently 
damaged by fire. Catalogs requested on washing machines 

HARBINE, NesB.—The implement of H. E. 
has been sold to Koenig & Bishop. 

York, Nes.—The York Supply Company has disposed of it: 
business to T. E. Sedgwick, who will add a stock of furniture 
and hardware and continue without any change in the firm 
name. 

CARRINGTON, N. D.—C. F. Hansch has retired from tix 
firm of the Chaffee Bros. Company and his interest has beer 
purchased by the remaining members of the firm. 


business Foster 


York, N. D.—The Harlow Hardware Company has opene: 


a store here with O. E. Bergo as manager. 
e 


BURKETTSVILLE, Ou10.—The hardware store of D. T. Kent 
was recently destroyed by fire. The loss is estimated at 
$10,000. 

Dav OKLA.—Wyatt Chigley and J. W. Draughon have 





bought the hardware stock of W. M. Moore & Co. 
Draughon will be the new firm name. 

MARIETTA, OKkLA.—The Hardy-McKinney Hardware Com 
pany requests catalogs on the following lines: Baseball 
goods, bathroom fixtures, belting and packing, bicycles, buggy 
whips, builders’ hardware, building paper, children’s vehicles, 
churns, cream’ separators, crockery and glasware, cutlery, 
dairy supplies, dog collars, dynamite, electrical household 
specialties, fishing tackle, galvanized and tin sheets, gasoline 
engines, hammocks and tents, harness, heating stoves, heavy 
farm implements, heavy hardware, lubricating oils, mechanics 
tools, plumbing department, pumps, ranges and cook stoves, 
refrigerators, sewing machines, shelf hardware, silverware 
sporting goods, tin shop, toys, games, wagons, buggies and 
washing machines. 

NEwBseERRY, S. C.—The Newberry Hardware Company 
increased its capital stock from $10,000 to $25,000. 

Acar, S. D.—The Ryan hardware stock, consisting of base 
ball goods, crockery and glassware, builders’ hardware, me- 


Chigley & 


has 


chanics’ tools, fishing tackle, ete., is now owned by James 
Archer. 
FLANDREAU, S. D.—Bryon Farrell has purchased from 





Simmons & Francis a stock of buggy whips, cream separators, 


gasoline engines, heavy farm implements, lubricating oils 
pumps, wagons, buggies and washing machines. 

LACROSSE, WasH.—The hardware stock of Charles Dexell 
has been sold. 

GORDONSVILLE, VA.—W. T. Sneed & Bro. have dissolved 
partnership. Mr. James W. Sneed has purchased the half 


interest owned by J. L. T. Sneed. J. Leigh Sneed still re- 
tains his interest in the firm, which will hereafter be known 
as James W. Sneed & Bro. Catalogs requested on automobile 
accessories, baseball goods, bathroom fixtures, belting and 
packing, buggy whips, builders’ hardware, building paper. 
children’s vehicles, churns, crockery and glasSware, cutlery 
dairy supplies, dog collars, electrical household specialties 
fishing tackle, furnaces, galvanized and tin sheets, hammocks 
and tents, heating stoves, heavy farm implements, heavy 
hardware, home barbers’ supplies, kitchen housefurnishings, 
lubricating oils, mechanics’ tools, paints, oils, varnishes and 
glass, plumbing department, poultry supplies, prepared roof- 
ing, pumps, ranges and cook stoves, refrigerators, shelf hard 
ware, sporting goods, toys, games and washing machines. 





Mapison, Wis.—Sumner & Morris whose stock was recently 
damaged by fire, are discontinuing business. 

MONTELLO, Wis.—R. J. Frank, purchaser of the stock of 
Daniel Cotter, requests catalogs on automobile accessories, 
builders’ hardware, building --paper, electrical household 
specialties, fishing tackle, galvanized and _ tin sheets 
paints, oils, varnishes and glass, prepared roofing and shelf 
hardware, sporting goods. 


Rio, Wis.—The Phelps & Wickner Hardware Company 
has been dissolved. George M. Phelps has taken over Mr: 
Wickner’s interest. The Phelps Hardware Company will be 
the new firm name. 

SHERIDAN, Wyo.—The Lord & Poll hardware business has 
been sold. The Baird Hardware Company is the purchaser 

HARTFORD, Wis.—Schauer Bros. have disposed of their im 


plement and hardware business to Emil and Austin Roeme!: 
Roemer & Roemer will be the new firm name, and thei! 
stock will comprise automobile accessories, baseball goods 
belting and packing, electrical household specialties, paints 
oils, varnishes and glass, ranges and cook stoves and washing 
machines. 

SurRING, Wis.-—The Suring Hardware Company has 
incorporated to deal in automobile accessories, baseball goods 
bathroom fixtures, belting and packing, bicycles, buggy whips, 
builders’ hardware, building paper, childrén’s vehicles, churns 
cream separators, crockery and glassware, cutlery, dai! 
supplies, dog collars, dynamite, fishing tackle, furnaces, gu 
vanized and tin sheets, gasoline engines, heating 
heavy farm implements, heavy hardware, home barbers’ su} 
plies, kitchen housefurnishings, linoleum, lubricating oils, | 
chanics’ tools, paints, oils, varnishes and glass, plumbing 
department, poultrye supplies, prepared roofing, pumps, rang: 
and cook stoves, refrigerators, shelf hardware, silverwar+ 
sporting goods, tin shop, wagons, buggies and washing n 
chines. The capital stock $20,000 and Edward Wag! 
Emma Wagner and I. Reichert are the incorporators. ©: 
alogs requested. 


bee! 






stoves 
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Help Save Wheat 
{UNIVERSAL} 


BREAD MAKER 
Saves Wheat 


Ze It makes better bread 
than the baker at less cost. 
Whole wheat, rye and 
graham bread may be 
made with the same ease 
as white bread. 























Show women the sav- 
ings accomplished by using 
the UNIVERSAL Bread 
Maker and you will sell a 
device that will stay sold, 
sell more and MAKE 
MONEY FOR YOU. 


Write for special window 
trim and sales helps 


Landers, Frary & Clark 


NEW BRITAIN, CONN. 
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Accesso 


Truck Brake Lining 


The Advance Automobile Acces- 
sories Corporation, 66 East Randolph 
Street, Chicago, Ill., who successfully 
brought out the cork insert transmis- 
sion linings and fan belts for Ford 
cars, has recently introduced the same 
principle of brake lining for big cars. 

This brake lining is made of the 
highest grade fabric, into which discs 
of cork are inserted which have an 
exceptionally high co-efficient of fric- 
tion. Very little pressure is required 
on the brake pedal. The brake action 
is smooth, positive and instantaheous. 

Another feature of the cork insert 





Cork truck brake lining 


brake lining, it is claimed, is_ its 
imperviousness to oil ard grease. It 
will not swell and the surface never 
becomes glazed over or slippery. As 
the high frictional qualities are never 
impaired, this lining does not grab, 
slip or squeak. It does its work 
quietly and positively. 

Illustrated literature will be mailed 
to dealers upon request. 


New Pritzlaff Catalogue 


The John Pritzlaff Hardware Co., 
Milwaukee, Wis., has recently pub- 
lished a new automobile and bicycle 
accessories catalogue for 1918 which 
contains 110 pages. 

Among the lines shown are tires, 
tubes, vuleanizers chain tire grips, 
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jacks, tool sets, grinding machines, 
oils, spark plugs, lamps, flashlights, 
batteries, springs, specialties for 
Ford cars, men’s, womens’ and juve- 
nile bicycles,.etc. A copy of this cata- 
logue will be mailed to dealers upon 
request. 


Goodyear Cushion Tire 


A new cushion tire has just been 
announced by the Goodyear Tire & 
Rubber Company of Akron, Ohio, 
which has been in preparation for 
more than two years, and has sur- 
vived the most rigid experimental 
tests demanded of it. 

In appearance it resembles the reg- 
ular solid rubber tire, but in construc- 
tion it is quite different. The tread 
is of practical wearing thickness equal 
to that of similar sized solid tires. 
In cross section it somewhat resembles 
an inverted Y, with a fabric-rein- 











Goodyear cushion tire 


forced double base, fitting in a 
clincher-flanged rim. A metal ring 
running through the center holds the 
double bases of the tire in a veritable 
vise, preventing them from buckling 
and eliminating all likelihood of the 
tire’s twisting or slipping from the 
rim. 


In actual service mileages have 





been secured ranging from 25,000 to 
45,000 miles, on one and _ two-ton 
trucks, to which the new cushion tire 
seems to be peculiarly adapted. 

It is claimed in delivery service 
where it has replaced regular solid 
tires the radius of delivery has been 
greatly increased. It permits greater 
speed and cushions both the load and 
truck mechanism, which are prime 
requisites in quick delivery service. 

Illustrated literature and prices will 
be mailed to dealers upon request. 


Rear Tire Carrier 


The New Era Spring & Specialty Co. 
of Grand Rapids, Mich., is featuring 





“Korect” rear tire carrier 


the new “Korect” rear tire carrier, 
which carries all Ford casings with 
or without demountable rims, also 
Firestone special rims. 

It is designed to fit all bodies and 
fastens direct to the chassis. The tire 
carrier is solidly constructed and may 
be attached by any car owner in a 
half hour’s time. All weight carry- 
ing parts are made of steel through- 
out. There is no vibration or noisy 
rattle. 

Should the owner at any time wish 
to carry two tires the “Korect” car- 
rier can be made to do so by the addi- 
tion of a double outfit furnished sep- 
arately. Gripping the rim and circling 
the casing with a locking device 
makes it impossible for thief to de- 
flate the casing and take from the rim. 


Reading matter continues {on page 84 
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Polar Cub 


Warns You! 


He remembers how, last sum- 
mer, stores everywhere sold 
every Polar Cub Electric Fan 
they had on hand—and were 
wiring the factory for more. 
But they couldn't all get them 
—'twas too late. So while 
hundreds of thousands were 
sold, thousands of more sales 
were lost. 

Don’t lose those profits this 
summer. 


Be prepared for the hot 
weather demand. Be prepared 
to cash in on the big sales- 
making 1918 Polar Cub ad- 
vertising campaign. 

Place your order early. 
Guard against last minute de- 


lays. 
1918 FEATURES 


Motor beautifully nickel- 
plated. 

Blade, black japanned. 

Mica-filled Commutator. 

Two-Speeds-and-Stop. 

Die-Cast Frame. 

Bearings are integral part of 
die casting. 

Cannot get out of alignment. 

Fan adjustable to any angle. 

Equipped with 8-ft. Cord and 
Plug. 


Many other refinements. 


All the exclusive features above for 
retail price of $5.85 on the 6-inch 
fan. Larger size, 9-inch, with same 
exclusive features, only larger 
motor, retail price $8.50. 


The A. C. Gilbert Company 


400 Blatchley Avenue, 


New Haven, Conn. 


Canadian Representatives 
Menzies & Co., Limited Toronto, Ontario 
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There are no unsightly straps and no 
locking chains. 

Illustrated descriptive matter will 
be mailed to dealers upon request. 


McGregor Bumper 


The U. S. Auto. Bumper Company, 
115-17 East Thirtieth Street, Chicago, 


McGregor bumper 


Ill., has lately introduced the Mc- 
Gregor combination spring bumper 
which has many exclusive features. 
It has a _ rigidity, combined with 
springiness, and the different types 
of channel, diamond, round, tee and 
spring bars are made of high carbon 
steel. The spring members are made 
of high carbon spring steel, and are 
fitted with universal brackets which 
fit any make of car, except the Ford, 
Saxon, Jackson and Franklin. 

The bumper is attractive in design, 
substantial in construction and car- 
ries the bar at the proper position, 
fully and substantially protecting all 
expensive front and rear parts of the 
car. The brackets are easily attached 
and adjustable to various positions, 
and finished in an exceedingly high- 
grade manner. Illustrated literature 
and prices will be mailed to dealers 
upon request. 


‘*Rasyroll’’ Clip for Trucks 


The Will-Burt Company, Orrville, 
Ohio, is manufacturing a new anti- 
skid clip for trucks called the “Easy- 
roll,” which permits the wheel to roll 














“Hasyroll” clip for trucks 


into the tire chain at any angle and 
leave the chain in the same way, thus 
reducing the shock to a minimum and 
yet retaining the traction effect of 
the utmost efficiency. 


The “Easyroll” allows the chain to 
be reversed on the clip which, it is 
claimed, prevents all wear coming on 
one part of the tire. The clips are 
forged from twenty-point carbon steel 
and are guaranteed against defective 
material or workmanship. They can 
be used with any style of chain. 

The above illustration shows sev- 
eral ways in which chains can be at- 
tached to the clip. It is stated that 
with six clips, six to twelve chains 
can be used on each wheel. 

Illustrated descriptive matter and 
prices will be furnished to dealers 
upon request. 


‘*‘Letts’’ Headlight Deflector 


The Hill-Smith Metal Goods Com- 
pany, 82 Brookline Avenue, Boston, 
Mass., has brought out the “Letts” 
headlight deflector, so designed that it 
does not absorb any of the light, but 
projects the rays of light on the road 


“Letts” headlight deflector 


directly in the path of the car, and 
casts a ray of light over both ditches 
by the side of the road. 

With the deflector 2 tamp can be ad- 
justed so that the direct ray strikes 
the road at any required distance, to 
comply with the most rigid laws of 
any state or city. 

The deflector fits all sizes of lamps 
and requires no tools to adjust. It 
is claimed that the deflector increases 
the life of the storage battery, be- 
cause a smaller lamp gives better ser- 
vice with this device, than a larger 
lamp without it. The deflector sells 
at $1 per pair. 

Illustrated literature will be mailed 
to dealers upon request. 


Protex Tire Holder 


The Protex Manufacturing Com- 
pany, 13-17 N. Jefferson Street, Chi- 
cago, Ill., has just introduced a new 
tire holder for the running board de- 














Protex tire holder 


signed to carry one or two tires. The 
holder is finished in a high-class black 
enamel and lists for $2.50 complete 
with straps. Illustrated literature and 
trade prices will be furnished to deal- 
ers upon request. 
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Ford Electric\Tail Lamp 


The Corcoran-Victor Company of: 
Cincinnati, Ohio, has recently brought 
out a new single bulb electric taj] 
lamp for Ford cars. 

The controller switch is constructed 
to furnish current at 3-4 volts from 
the 18-24 volt magneto by means of 
a special self-contained renewable 


ORY BATTERY 


Ford electric tail lamp 


type resistance coil, making possible 
the use of one 3-4 volt bulb on either 
magneto or battery current. The Vic- 
tor uses only one bulb in the tail lamp 
and requires only a single wire from 
the controller switch on dash to the 
lamp. 

This tail lamp is made in two types 
known as 49-H plain and 48-L indi- 
cating. The controller switch of 49-H 
is for simply lighting the tail lamp 
from either the dry cell battery cur- 
rent or from the magneto. The 49-L 
Victor indicating ‘type has an addi- 
tional self-contained signal lamp in 
series with the tail lamp, thus indi- 
cating to the driver when the tail 
lamp is burning and‘is useful as an 
instrument light, or to light the face 
of the speedometer. The controller 
switch of the latter type is so con- 
structed that in case the indicating 
bulb burns out the switch lever may 
be moved over one point and the tail 
lamp will still burn equally as well 
off either the magneto or battery cir- 
cuits. The 49-L type signals to the 
driver to switch off his battery when 
the engine is running, thus prevent- 
ing wasting his dry cell battery. The 
bulbs in this type controller switch 
and tail lamp are interchangeable, 
thus providing for a spare unit with- 
out additional cost. 

Illustrated literature and_ trade 
prices will be mailed to dealers upon 
request. 


Dixon Grease for Fords 


The Joseph Dixon Crucible Com- 
pany, Jersey City, N. J., is featuring 
its No. 680 graphite non-leakable 
grease for Ford differentials in a 
new 2%-pound can.- No. 680 is an ad- 
hesive grease made especially for dif- 
ferentials and contains the proper 
proportion of ‘Dixon’s selected flake 
graphite, which reduces friction and 
the consequent wear on moving parts 
of a car. 
nished to dealers upon request. 
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